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PAIL TO EFFECT AGREEMENT, 


MEETING ENDS IN GREAT UPROAR. 


Washington, D. C., Agents Reject 
Proposition to Form New Associa- 
tion—Action of Companies. 


Opposition of the most violent kind 
followed the presentation of the new 
agreement drawn up for governing the 
fire insurance affairs of the District of 
Columbia, at a meeting of the local 
agents held at Gude’s Hall, Washington, 
last Friday evening. 

The gathering was largely attended 
by the local men, while a number of 
special agents were present by home 
office request. Following the failure of 
the Eastern Union to adopt the agree- 
ment drawn up by its special commit- 
tee, the local agents of the District of 
Columbia, or a number of them rather, 
adopted a “simple rating agreement,” 
the enforcement of which they felt con- 
fident, would effectually forestall the 
threatened rate demoralization. The 
document was sent to all companies 
represented in the city and their co- 
operation asked to secure its adoption. 

Scarcely had the meeting been called 
to order on the 13th inst., when pan- 
demonia broke loose; the opposition was 
powerful as to number and volume of 
lung power, and the ratification of the 
agreement was hopelessly defeated. 

Companies Attitude. 

However much one may regret it 
there is no gainsaying the fact that not 
a few prominent company managers 
are heartily sick and tired of the ““Wash- 
ington situation” and feel that the only 
way to effectually cure a condition that 
has been a troublesome one for fully 
twenty years, is to inaugurate a sharp 
rate-war in the territory. They argue 
that only by pursuing such a course can 
rates, commissions and agency repre- 
sentation be properly adjusted, and so 
far as their respective companies are 
concerned, they are ready to embark 
upon this drastic policy at once. 

At least two leading institutions, the 
one of domestic and the other of for- 
eign birth, bluntly told their Washing- 
ton agents that they would not contrib- 
ute further toward the maintenance of 
the local board, until its supervision was 
withdrawn from the Underwriters As- 
sociation of the Middle Department, and 
the District given independent govern- 
ment. 

While the prevailing managerial sen- 
timent favors a sharp, sanguinary fight 
at Washington as the most effectual way 
to secure lasting peace, not a few ex- 
ecutives hold to the opposite course, 
believing that it were better to endure 
present ills, than to adopt a policy, the 
aftermath of which might prove serious 
to companies as well as agents. They 
point to the proximity of Baltimore to 
the Capitol City and declare that a 
rate war started at the latter point 
would soon spread to Baltimore, and 
thereby create no end of trouble. 


Withdraw From Local Board. 
Formal notice of retirement from the 
Board of Fire Underwriters of Wash- 
ington has. been given by the North 
British &, Mercantile, Home, Royal Ex- 
change, Camden, Fire Association, 
Aetna, Springfield Fire & Marine, Ger- 
man-American and the German Alli- 
ance insurance companies. An _ effort 
will next be made by the special agents 

and the local men to get together. 
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CASH CAPITAL. $3,000,000. 


Assets, January Ist, 1908 ... 
Liabilities (including capital) ... 
Reserve as a Conflagration surplus . 


Net Surplus over all liabilities and reserves 
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13,659,486 
500,000 
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New Business Paid-For 


$90,334.038 
93,563,452 
102,233,634 
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Each year larger than any in the 
previous history of the Company. 


Commenced Business IS58. 








Signs of the Times 


HE rapid increase in the new business 
of The Northwestern during the period 
of life insurance investigation and 

thereafter shows that The Northwestern 
has never lost the confidence of the public 
and that it is easier than ever to write busi- 
ness for The Northwestern. 

It is capable of easy demonstration that 


The Northwestern is the best Company to 
insure in. 


See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the new Premium Loan feature. 


Issues Partnership and Corporation In- 
surance. : ; 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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OPPOSE FANCHER BILL. 


FAVORS NON-PAR. COMPANIES. 


Also Aids Institutions Operating Under 
General Agency System Says New 
York Life Officers. 


The General Counsel of the New 
York Life, James H. McIntosh, has is 
sued a lengthy statement setting forth 
reasons why Section 97 of the New 
York Insurance Law should be changed 

It is claimed that the law “directly 
violates the Armstrong Committee's 
recommendation for legislation per 
mitting freedom of management subject 
to general regulations It permits no 
freedom of management. It regulates 
and controls the details of the busi- 
ness.” 

The further claim is made that “the 
effect of Section 97 is to build up life 
insurance companies of other States at 
the expense of companies of New York 
State.” 

Statistics Given. 

In support of this contention the fol 
lowing figures are cited showing the 
business of companies chartered by this 
and companies of other States 
doing business here 

New York 

companies 

$895,333,679 

1,041,033,97 

1,107,643,517 

1,147,448,348 

968,848 898 

567,744,112 

455,660,087 

is further shown 
secured by new agents 

New York company 
tremendous falling off 


State 


Other State 


companies 


that the 
business 
representative 
shown a 
lows 
Year New 
1905 $31,892,378 
1906°.. 12,662,717 
1907 . ae . 6 
Law Indefinite and Inadequate. 

The contention is made that “the sum 
available for the acquisition of new in 
surance as prescribed by the first part 
of the Section is indefinite, uncertain 
and inadequate.” 

“The indefiniteness of the sum 
able for the acquisition of new 
ance,” says Mr. McIntosh, 
arises from two sources First, the 
necessity of deducting in every case the 
medical examinations and in 
spections of proposed risks; and sec 
ond, the uncertainty as to what is meant 
in the law by that part of the first 
tence of the section following the words 
‘and the present values of assumed 
mortality gains,’ ete 

“The reason why the deduction of the 
medical examinations and in- 
spections of risks gives uncertainty as 
to the amount available for th i 
sition of new insurance 
Whether the company accepts 
plication or not, the doctor who made 

i the per 


business 


187,225 


avail- 
insur 
“especially 


cost of 


sen- 


cost of 


the medical examination and 
son who inspected the risk, working as 
they do for fixed fees and not on com 
mission, must always be paid. There- 
fore the more applications the company 
rejects the larger becomes the sum to 
be deducted on account of the cost of 
medical examinations and inspections 
from the sum available for the acquisi- 
tion of new insurance.” 
Impracticable and Inconsistent. 

The fourth contention of Mr. Me 
Intosh is that “All of Section 97, except 
the provisions limiting expenses for the 
acquisition of new insurance and limit 
ing also general expenses, is ‘an utterly 





impracticable effort to prescribe de- 
tails,’ and is inconsistent with the legis- 
lative ‘aim to permit freedom of man- 
agement subject to general regula- 
tions’.”’ 

General Agency Companies Favored? 


Mr. -MeclIntosh makes the further 
claim that the law “discriminates in 
favor of companies formed exclusively 


on the general agency plan and having 


outstanding a large amount of insur- 
ance.” He says that some New York 
companies use the general agency _ 
tem, some the general agency anc 


branch office plan combined and others 
ate solely on the branch office plan. 


oper oe 
“Each of these systems has its advo- 
cates,” says Mr. Mclntosh; “each its 
merits and defects. Some managers 
favor one, others favor the other; all 
agree, however, that no company Can 
change from one system to the other 
without incurring enormous expense as 
well as loss in organization. Why 
should the law favor one plan as 
against the other? 
“But the discrimination under the 


statute is only in favor of those compa- 
nies formed on the general agency plan, 
which, like the Northwestern and the 
Mutual Benefit, have a large outstand- 
ing business. Small companies formed 
on the general agency plan cannot take 
advantage of the law as large general 
agency companies can. 
Compensating Sub-Agents. 
“This is so because general 
cannot operate under the law without 
viving their sub-agents all, or substan- 
tially all, the first year’s commissions. 
The general agent must, therefore, rely 
mainly on renewal commissions for his 
compensation, unless within his district 
the company collects a large amount of 
renewal premiums. We do not know of 
any general agent who has been able to 
make contracts with sub-agents for less 
than five per cent. on the nine renew- 
als—thus leaving the general agent’s 
sole compensation two and one-half per 
cent. upon nine renewals. Now, a gen- 
eral agent with no prospect of compen- 
him but these renewals, 
support himself and sustain his 
for the first year out of his in- 
capital. He does not com- 


agents 


sation before 
must 

agency 
dependent 


mence to draw reasonable compensa- 
tion from his employment until after 
his business is at least one year old. 
This, therefore eliminates from em- 


ployment as new general agents all per- 
sens except those who have a capital of 
their own, or the means of commanding 
capital. Hence small companies cannot 
develop under it. 

“But companies fully developed, hav- 


ing long existed on the general agency 
plan and having a large outstanding 
business, are able to retain their gen- 


eral agents or to employ new ones and 
to transact business under this law be- 
cause there is no provision of the law 
that prohibits them from paying their 
general agents whatever compengation 
the companies may be willing to pay 
them, within the limitations of law 
for generally, for taking care 
of and collecting renewal premiums on 
policies issued before the year 1907. By 
such an arrangement, companies organ- 





the 





expenses 


ized on the general agency system and 
having a large old business may, and 
they do, under this law compensate 


their general agents indirectly in a way 


that enables them to hold their agents 
and to maintain their agency organiza- 
tion.” 


New Bills Compared. 

From the office of the New York Life 
there has also been issued the following 
itement of “Assembly 
(introduced by Mr. Hamn) 
it differs 


Insurance 


comparative st 
Bill No. 1292” 


from the origina] Sec- 
Law and from 


Senate Bill No. 685 (introduced by Mr. 
Fancher) 

‘I.—Assembly BIll No. 1292 is the 
same as Section 97 of the Insurance 
Law-in this, namely, that it imposes pre- 
cisely the same limitation upon the to 
tal expenses of the company that the 


original section imposes. In this respect 
it makes no change in Section 97. If, 
therefore, the purpose of legislation is 


THE EASTERN 


to guarantee economy of management, 
Assembly Bill No. 1292 guarantees pre- 
cisely the same measure of economy 
that the original Section 97 guarantees. 

“Il—Assembly Bill No. 1292 differs 
from Section 97 in this,— 

“First.—Guaranteeing economy of 
management by the same total expense 
limitation that Section 97 imposes, it 
does not deduct the cost of medical ex- 
aminations and inspection of risks from 
the fraction of total expenses appor- 
tioned by the law to the acquisition of 
new insurance. The reasons why it does 
not deduct this is,— 

“(a) Medical and inspection expenses 
must be paid whether the application is 
accepted or not, or whether the policy 
is finally paid for or not. Therefore it 
is illogical to deduct these from first 
year’s premiums because where applica- 
tions are not accepted no premium is 
received. If all applications were de- 
clined nevertheless all medical and in- 
spection fees would have to be paid and 
there would be no fund out of which to 
pay them without breaking the law. This 
logic of the deduction differs from its 
practical workings only in degree. 

Medical and Insnection Fees. 

“(b) No company can calculate in ad- 
vance what its expenses for medical ex- 
aminations and inspection of risks will 
be because no company can tell with 
certainty the rate it will have to pay for 
such services nor how many applica- 
tions received by it will be declined. 
Therefore these two items do not form 
any definite or ascertainable proportion 
of the first year’s premiums, and their 
uncertainty involves the entire appor- 
tionment of the sum available for new 
insurance in corresponding uncertainty. 
On account of the deduction of these 
items no company can tell in advance 
or anticipate with fair precision what 
sum will be available to it for the ex- 
pense of writing new insurance. 

“(c) The necessity for deducting these 
items encourages accepting risks that 
ought to be declined, for every declined 
risk depletes the fund available for new 
insurance without any corresponding 
gain. 

“(d) Deducting these items prohibits 
the writing of small policies. On small 
policies and on the cheapest forms of 
insurance the cost of medical and in- 
spection fees equal or exceed the total 
first year’s expense fund on_ such 
policies; hence the necessity of deduct- 
ing them practically prohibits the writ- 
ing of such policies, which are the poor 
man’s insurance. It is on large policies 
that these deductions are not materially 
felt. For instance, on a $1,000 policy 
the deduction of the medical and inspec- 
tion fees would amount to from 10 to 30 
per cent. of the first premium, while on 
a $10,600 policy they would amount to 
from 1% per cent. to 3 per cent. thereof. 

“(e) Eliminating these items from 
this expense schedule in no measure in- 
terferes with the underlying principle 
involved in Section 97. It merely trans- 
fers these fees from the limitation im- 
posed on the expense for new insurance 
to the limitation imposed for total ex- 
penses. By eliminating them the total 
expenses are not changed, and the law 
is made more workable as well as logi- 
eal, and the effect on the business can- 





not but be beneficial. 
Distinction Without a Difference. 
“Second.—Assembly Bill No. 1292 


changes the phraseology in the factors 
which make up the fund available for 
new insurance, but does not change the 
amount of the fund. 

(a) In the original section one fac- 
composing this fund was total load- 
ings upon the premiums for the first 
year of insurance. Assembly Bill No. 
1292 changes this phraseology to ‘total 
excess of premiums for the first year of 
insurance received in said calendar 
year over the corresponding net premi- 
ums,’ which states the same thing in 
more specific language. 

“(b) The original section defines the 
mortality gains which form the other 
factor constituting the fund available 
for new insurance by referring to Sec- 


tor 
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tion 84 for a statement of the select and 
ultimate method of valuation. This fea- 
ture of the original law has given rise 
to much controversy and dispute. As- 
sembly Bill No. 1292 makes its meaning 
clear by importing from Section 84 the 
language defining mortality gains in- 
stead of referring to Section 84 for the 
ascertainment of them. Thus it clari- 
fies this feature of the law. 
For Commuting Renewals. 

“Third.—Assembly Bill No. 1292 au- 
thorizes the company to make advances 
to its agents upon the security of re- 
newal commissions up. to but not ex- 
ceeding one-half of the commuted value 
of such renewal commissions on _poli- 
cies upon which second year’s premi- 
ums or parts thereof have been paid. 

“Under the old law the only way an 
agent could get money in anticipation 
of renewal commissions was by com- 
muting them absolutely and _ selling 
them outright. This is not fair either 
to the agent or to the company. It is 
not fair to the agent because it takes 
advantage of his necessity and compels 
him to sell something whether he wants 
to sell it or not; it is not fair to the 
company because a commutation is an 
estimate. In buying anticipated renew- 
als either the agent or the company is 
bound to lose. 

“On the other hand a loan of not ex- 
ceeding one-half of the commuted value 
of renewal commissions upon policies 
upon which the second year’s premium 
or part thereof has been paid gives the 
agent an opportunity to obtain money 
in anticipation of his renewals without 
sacrificing them, gives the company a 
perfect security for the money loaned, 
and puts neither the agent nor the com- 
pany in the position of necessarily 
either making or losing by the absolute 
sale and purchase of something the 
value of which can only be estimated. 

Latitude in Management. 

“Fourth.—Assembly Bill No. 1292 
eliminates the maximum wage scale 
and all the impracticable details of the 
original section. 

“Imposing economy by fixing a maxi- 
mum beyond which expenses cannot g9, 
it leaves all details to the corporate 
management where they belong. It as- 
sumes the public interest is conserve? 
if the general results show economy of 
mangement; it does not undertake to 
impose hard and fast rules about the 
details of a large and complicated busi- 
ness conducted throughout the civilized 
world and under every variety of con- 


dition; it respects existing and neces- 
sary differences in organization, in man- 
agement, and in general details; it rec- 
ognizes that one organization or one 


set of managers will succeed where an- 
other applying the same methods of de- 
tail will fail, and vice versa. On behalf 
of the public, it asks only economy of 
management, and this it enjoins. 
Where They Differ. 

“IIIL—How Senate Bill No. 685 
fers from Assembly Bill No. 1292. 

“First.—As to expenses for new in- 
surance. 

“Senate Bill No. 685 retains the il- 
logical deduction of the cost of medical 
examinations and inspection of risks 
with all its objectionable features as 
hereinbefore stated, except, however, 
that it states a complicated actuarial 
contingency by which, under certain 
conditions, a fund may be calculated 
for the reduction of the charge’ for 
medical examination and inspection of 


dif- 


risks. 
“It does not make clear what is 
meant by mortality gains. Surely in 


amending this law common prudence 
would require making clear this part 
of it which hitherto has been the ground 
of so much uncertainty, difference of 
opinion and dispute. 

“Second.—Senate Bill No. 685, like 
Assembly Bill No. 1292, does not change 
the existing law in the matter of total 
expenses. 

“Third.—Senate Bill No. 685 retains 
the maximum wage scale but under- 
takes to improve this detail of the law 
by increasing the wage fund. If the bill 
should become a law, the attempted im- 
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provement will probably be found as 
unworkable as the old law. Any at- 
tempt by law to fix maximum wages, or 
a maximum wage fund, is impracticable 
for the management of a business of any 
kind, but especially of a business con- 
ducted all over the world. 

“Moreover, Senate Bill No. 685 retains 
all the impracticable details of the orig- 
inal section. It perpetuates the mis- 
taken idea that it is not sufficient for 
public protection to impose economy by 
fixing a maximum beyond which ex- 
penses cannot go; it adheres to the no- 
tion that it is practicable by law to 
lay down hard and fast rules for cor- 
porate management, notwithstanding 
the corporations to which the rules ap- 
ply widely differ from eacn other in 
their business organization, their man- 
agement and details generally, and some 
of them only do business within a lim- 
ited territory while others do business 
all over the civilized world. 

“These details that have made the 
present law so unworkable and so disas- 
trous to the insurance companies of 
this State must be eliminated or there 
can be no prosperity in the business.” 
Comment by Vice-President Buckner. 

Under date of March 13, Vice-Pres:- 
dent Thomas A. Buckner of the New 
York Life in a letter to the New York 
State agents of the company said: 

“In order to enable you to answer in- 
quiries concerning the pending amend- 
ments to Section 97 in the Assembly 
and in the Senate, respectively, at Al- 
bany, and in order that you may per- 
sonally understand the company’s views 
on the subject, we enclose herewith (1) 
a memorandum prepared by our Gen- 
eral Counsel giving the reasons why 
Section 97 of the Insurance Law of the 
state of New York should be amended 
and (2) a brief memorandum as to the 
relative merits of the bill introduced 
in the Assembly by Mr. Hamn, Chair- 
man of the Assembly Insurance Com- 
mittee, and of the bill known as the 
Fancher bill introduced in the Senate 

“In our opinion, the bill introduced 
by Senator Fancher will not in any re- 
spect be of advantage to or result in 
economy for this company or its policy 
holders, or in any respect improve the 
company’s business; the contrary effect 
may reasonably be expected by its pas- 
sage. Such amendment to Section 97 
will doubtless lead to increased cost of 
business without in the slightest degre¢ 
aiding in economy of administration in 
other directions or in the upbuilding of 
the agency organization of the company 
Increasing collection fees far beyond 
the actual cost of collection and extend- 
ing renewal commissions beyond the 
tenth year of assurance by legislative 
enactment lead to additional expenses 
to the policyholders without any cor- 
responding advantage to the company. 

“The Fancher Bill is a further dis- 
crimination in favor of companies or- 
ganized outside of the state of New 
York which already have the privilege 
—now denied to New York companies— 
of doing both a participating and non- 
participating business, because’ the 
Fancher Bill discriminates in favor of 
non-participating insurance. It permits 
the expenditure for non-participating 
business of more than the first year’s 
loading and mortality gains. It will 
also enable companies organized outside 
of New York and doing business in 
New York, under certain contingencies 
to spend more for participating busi- 
ness than is permitted to New York 
State companies. To illustrate this 
point: a company organized in New 
Jersey may write, even in New York 
both participating and non-participating 
policies. Should such a company write 
a sufficiently large proportion of its 
business upon the  non-participating 
plan, it would be permitted to pay, 
under said bill more first year’s commis- 
sions to its agents on its participating 
business than New York State com 
panies doing a participating business 


can legally pay. 

“The Fancher Bill discriminates also 
against companies practicing economies 
in the matter of medical and inspection 
services, and may encourage companies 
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A GOOD APPOINTMENT. 
Frank L. Sage to Assist A. A. Drew, 
Superintendent of Agencies of the 
Mutual Benefit. 


A valuable addition to the home office 
force of the Mutual Benefit Life results 
from the appointment of Frank L. Sage 
as assistant to A. A. Drew, superintend- 
ent of agencies of the company. Mr. 
Sage will take up Mr. Drew’s old work, 
his title being that of Editor. At one 
time the Pelican was one of the breezi- 
est and most valuable company papers, 
but owing to pressure of work along 
other lines, Mr. Drew was compelled to 
keep in his fertile brain many things 
he would like to reproduce on paper. 
The company has been considering the 
appointment of a successor for several 
months, but acted cautiously so that a 
good man might be secured. 

Mr. Sage for many years was Profes- 
sor of Mathematics at the Saginaw 
High School. Subsequently he entered 
the Law Department at Ann Arbor 
University and became a professor of 
one of the branches there. 

For some time he has carried a rate 
book for the Mutual Benefit, securing a 
most desirable volume of insurance. 
Young and energetic, with a compre- 
hensive knowledge of men and business 
affairs, Mr. Sage possesses a great ad- 
vantage in assuming the position. He 
knows the life insurance business from 
a legal and mathematical standpoint, 
and also from the practical side, the 
latter gained in his work of soliciting. 

In addition to editing the Pelican, 
which will be issued in loose-leaf form, 
Mr. Sage will assist Mr. Drew in super- 
vising the agency force of the company. 





HAYNES WITH PRUDENTIAL. 
Former Equitable Life Manager and 
Mutual Reserve President Joins R. 
J. Mix Agency. 


Archibald C. Haynes, former New 
York City manager of the Equitable 
Life, and for the past nine months presi- 
dent of the Mutual Reserve Life, has 
joined the forces of the Prudential In- 
surance Company, associating with the 
R. J. Mix agency in this city. 

As announced elsewhere Mr. Haynes 
tendered his resignation as a joint re- 
ceiver for the Mutual Reserve. He has 
a thorough knowledge of the life in- 
surance business, possesses a wide ac- 
quaintance and favorable standing in 
New York, and should prove a valuable 
acquisition to the Prudential’s field 
force. 


to reduce loadings for dividends, ex- 
penses and contingencies, resulting in 
lessening the security of the policy- 
holders. 

“The Fancher Bill is a discrimination 
in favor of general agents, and increases 
the compensation which companies may 
pay for procuring business under the 
general agency plan of organization 
more than it does to companies doing 
business direct with its agents. 

“The Assembly Bill introduced by Mr. 
Hamn, Chairman of the Insurance Com- 
mittee, eliminates the details of man- 
agement now prescribed by Section 97. 
It permits each company to practice 
such economies in the procurement of 
business as the genius of its manage- 
ment can do. This the New York com- 
panies are now practically prohibited 
from doing because of the rule in the 
present law which, in effect, fixes the 
wages and terms of employment of 
agents. 

“The Hamn Bill retains the limita- 
tions as to the total expenses of com- 
panies and also the present limitation, 
of first year’s cost of new business, 
except to the extent of the elimination 
of the medical and inspection expenses, 
which elimination applies to all com 
panies—both domestic and _ foreign; 
companies doing participating, non- 
participating, or both kinds of business. 

“Further information concerning the 
company’s views on this subject will be 
furnished upon request.” 
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AMENDMENT BILLS AGAIN. 


Vice-President Rhodes of Mutual Bene- 
fit Comments on Measures Intro- 
duced—Change Suggested. 


Desirous of securing an expression of 
opinion, relative to the bills introduced 
in Albany for the purpose of amending 
Section 97, from company officers who 
have discussed the subject with Gov- 
ernor Hughes, we addressed a letter to 
several whose names have appeared as 
having been in consultation with him. 

In response to this letter E. E. Rhodes, 
vice-president of the Mutual Benefit 
Life. says: 

“Your letter of 13th inst. inclosing 
copies of bills introduced in the New 
York Legislature by Senator Fancher 
and Assemblyman Hamn, amending 
Section 97 of the insurance law and 
asking for an expression of opinion as 
to the effect of both or either of these 
bills, is received. 

“The bill introduced by Senator Fan- 
cher appears to be based upon an at- 
tempt to equalize the expense allow- 
ance for new business. It is true that 
Section 97 as now framed discourages 
companies from writing small policies 
and discriminates against those com- 
panies whose average policy is small 
in amount. While the bill introduced 
by Senator Fancher would remove this 
objection in case of some companies, it 
would not remove it with others. It. 
would benefit some companies, includ- 
ing the Mutual Benefit, which do not 
need help, and it would not help other 
companies which at present find it diffi- 
cult to get along. The chief benefi- 
ciaries under the bill would be the com 
panies operating on the non-participat- 
ing plan. 

The Fancher bill would increase the 
number of renewal commissions from 9 
to 14, and would increase the collection 
fee from 2 per cent. to 3 per cent. I 
am in favor of the increase in the col 
lection fee, but think that an increase 
in the amount of the renewal commis 
sions, rather than in the term during 
which renewal commissions could be 
paid, would be advantageous. 

“The provisions of the bill introduced 
by Assemblyman Hamn would very 
largely increase the expense allowance 
of all companies.” 


TO HAVE BANK CONNECTION. 


Rhodus Brothers’ Life Insurance Com- 
pany, Promoters of Chicago, Seek- 
ing to Broaden Their Scope. 


The Rhodus Bros. and their Republic 
Life have had considerable difficulty in 
getting an office location in Chicago. 
They tried three different office build- 
ings, so it is said, and could not con 
nect. The banking element of Chicago 
do not like the atmosphere of the Rho 
dus office because they are promoters 
They are in some mining schemes. They 
propose to establish a bank. The Clear 
ing House Association started an inves 
tigation. It seems the Rhoduses intend 
to start their bank, however, in spite 
of the opposition of the Chicago bank 
ing interests. They have rented quar- 
ters in the Old Colony building and will 
use the present office of the Old Colony 
Life for the bank. The Republic Life 
and Mercantile Trust Company have al 
ready located on the bank floor of the 
building. The Republic Life is only 
selling insurance in Illinois at present, 
but stock of the Central Life Securities 
Company is being sold in many States 
preparatory to the entrance of the life 
company 

Johnson In Albany. 


William C. Johnson, general agent of 
the Phoenix Mutual Life in New York 
City, and chairman of the legislative 
committee of the New York Association 
of Life Underwriters, is in Albany this 
week, presumably in the interest of the 
Fancher Bill introduced in the Senate 
to amend Section 97. 


Withdrawing From Several States. 


The State Mutual Life of Rome, Ga.. 
has notified C. J. Herbert, general agent 
of the company, with headquarters at 
Nashville, Tenn., of its intention to r« 
tire from the states of Tennessee, Vir- 
ginia, West Virginia and North Caro- 
lina on April 1. 

George D. Eldridge, for many years 
vice-president of the Mutual Reserve 
Life Insurance Company, and the recog- 
nized brainy man of the institution, has 
taken up independent actuarial work. 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
amma at arate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts, For 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


information, address, 


34=Nassau Street, 


NEW YORH, N. Y. 


IN ERROR. 


“The Chronicle” Fails to State the 
Facts in Commenting Upon the 
Fancher Bill. 

Commenting on the bill introduced in 
to the New York Legislature by Senator 
Fancher, “The Chronicle” ji j 
of last week, said in part 
“The following companies would 
under this amendment, be enabled to 
pay larger rates of commissions: Home, 
Phoenix Mutual, Connecticut Mutual, 
Mutual Benefit, Provident Life and 

Trust and Union Central.” 

From the statements of the compa 
nies on file with the Insurance Depart 
ment it is apparent that the Chronicle 
does not state the facts accurately 
Only one company named had the 
amendment applied to 1907 business 
would have had relief, and as in that 
case it would have amounted to but 
2.84 per cent. of the premiums, it would 
hardly justify larger commission rates 

The figures of two of the companies 
will suffice to show the _ statement 
quoted to be an error. Those of the 
others, with the exception noted, show 
similar results 


CONNECTICUT MUTUAL. 





Gross premiums $369,157.00 
Se 90,382.00 
Medical and inspection cost 25,786.00 
Loadings less medical and 
inspection cost.... 64,596.00 
Net premiums...... 278,775.00 
18 per cent. of net prem 50,179.50 
As the loadings less n al cost aré 
not less than 18 per cent. of its n 
premiums, the Connecticut Mutual gets 
no assistance under the proposed am 


endment, 

PHOENIX MUTUAL 
Gross premiums. 7 $460,552.00 
Loadings adhe oe 99,091.00 
Medical and inspection cost 33,660.00 


Loadings less medical and 


inspection cost... re 65,431.00 
Net premiums..... .. 861,461.00 
18 per cent. of net prem... 65,062.98 

As the loadings less medical st ar 
not less than 18 per cent. of the net 
premiums, the Phoenix Mutual gets no 


relief under the proposed amendment 
We respectfully 8 rest to the Chror 


icle the desirability of greater accurac 
in dealing with matters so important 
and so widely affecting the interests of 
the business as an amendment to Sec- 


tion 97 of the Insurance Law 





The Indianapolis Life has secured a 
good man in the person of former Supe 
intendent H. T. Head of the Metropol 
tan While in the Fulton-Brooklyn dis 
trict Mr. Head did some excellent work. 


but being a Western man he naturally 
prefers the West 


STOP YER KICKIN’ 


stop ver k kit l he n 
Get a hustle on you 

Skirmis round at grab e dimes 
Ef the dollars shun you 

Croakin’ never ig i dress 
Growlin’ isn I 

Fix your peepers on success 
Then go in to wir 

Times is gettin ig 

I t elp them al! you kil 

Don't sit ‘round with hangin’ lip 
That is sure » floor you 

rry to get a better grip 
On the work befo vou 

Put some ginger vo words 
When vou gree 1 neighbor 

Throw your trouble to the birds 


Get right down to labor 


An’ you'll notice every day 
Things is comin’ right your way 
Ston ver kickin’, get a hold 

Of the wh and turn 
Yeu cant r handle gold 


Tess vou trv to earn i 

cobwebs from ver eves, 

Ston ver durn repinin’ 

notice that yer skies 
Allus’ll be shinin’ 

If you haint the nerve to try, 

Sneak away somewhere an’ die 


——— 
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COMPELS FIVE-YEAR DIVIDENDS. 





Washington Life Returns to Distribu- 
tion Provisions Stipulated in Its 
Charter. 





Under date of March 2 the Washing- 
ton Life Insurance Company sent out a 
notice, to a class of participating pclicy- 
holders, which will be read with con- 
siderable interest. The notice is as fol- 
lows: 

“To the owner of Policy No. —————— 

“In the opinion of the Counsel of this 
Company the legislation enacted in the 
State of New York in 1906 (Chap. 326, 
Laws of 1906), has repealed, as regards 
this Company, the legislation enacted in 
1868 and 1872, under the permission ac- 
corded by which legislation you have 
hitherto received an annual distribution 
of surplus to your Policy No. ——————.. 

“The repeal of the legislation of 1868 
and 1872 therefore obliges this company 
for the future to observe the provisions 
of its Charter in making future distribu- 
tions of surplus, namely, at the end of 
each five-year period from 1861. The 
next cate, therefore, at which a distri- 
bution of surplus to your policy may be 
considered, is its anniversary in 1911, if 
said policy is then in force. 

JOHN TATLOCK, Pres.” 

The charter of the Washington Life, 
which dates from 1860, contains a provi- 
sion for a compulsory distribution of sur- 
plus to policyholders at the end of five 
years from organization, and at the end 
of each five-year period thereafter. In 
1868 and 1872 laws were enacted which 
allowed all companies desiring to do so 
to distribute surplus annually regardless 
of charter provisions. Under the law of 
1872 the Washington Life has issued 
policies on which annual distributions 
have been made. 

In speaxing of these policy forms to 
a representative of the Eastern Under- 
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writer, an Officer of the Washington said 
that the participating contracts com- 
prise three classes: Deferred dividend, 
policies containing a provision for an- 
nual dividends embodied in the contract, 
and policies which provide for “partici- 
nation in profits’ without giving any 
specified distribution period. Under 
the latter class it has been customary 
to pay dividends annually, this being 
the class referred to in the above letter. 

It is held by the counsel of the Wash- 
ington Life that while the Armstrong 
law provides for the method of distribu- 
tion by companies transacting a par- 


‘ticipating business, no provision is made 


as regards companies transacting non- 
participating. Under the stipulation 
that companies must elect to do either 
a par. or non-par. business, the Wash- 
ing Life selected the latter, and as the 
Armstrong law nullified the law of 1872 
there was nothing for the company to 
do other than fall back to the provisions 
of its charter. 

Deferred dividend policies, and those 
expressly calling for an annual distribu- 
tion are not affected. 





AUTOMATIC LOAN SUSTAINED. 





Court Upholds Mutual Benefit Life in 
It’s Right to Insert the Clause. 

Lansing, Mich., March 18th.—Special. 
~The courts have sustained the Mutu- 
al Benefit Life of Newark in its right to 
use the Automatic premium loan clause 
in its policies. 

At the time the company issued its 
new policy, Insurance Commissioner 
jarry of this State objected to the 
clause providing for an automatic pre- 
mium loan. The Mutual Benefit ap- 
pealed from the opinion of Commis- 
sioner Barry to the courts, and a deci- 
sion has just been given sustaining its 
claim. 


UNDERWRITER. 


TH ROWS UP RECEIVERSHIP. 


A. C. Haynes Resigns—Judge Ward | 
Says No Successor Will be Ap- 
pointed. 





A. C. Haynes, one of the three re- 
ceivers placed in charge of the Mutual 
Reserve Life by Judge Ward of the 
United States circuit court has resigned, 
stating in his letter to Judge Ward that 
circumstances had arisen in connection 
with his personal business which de- 
manded more of his time than it was 
possible to. give and remain as receiver. 
In accepting the resignation, Judge 
Ward stated that no one would be ap- 
pointed to take the place of Mr. Haynes. 

About the middle of last year, Mr. 
Haynes, following an attempt to turn 
the Mutual Reserve over to Philadel- 
phians, was elected president of the 
company and after several months 
wrestling with what proved a hopeless 
task, joined with a representative of 
policyholders, who had bitterly fought 
the institution in applying for a receiver- 
ship. The application was granted and 
he was appointed one of the receivers. 

At the time, Mr. Haynes announced 
that the condition of the company was 
such as to give hope of a resumption of 
business on a satisfactory basis. His 
action in resigning as a receiver is be- 
lieved to be tantamount to an acknowl- 
edgement of being confronted with 
a hopeless case. 





Loren B. Williamson, of Louisville, 
Kentucky State manager for the Aetna 
Life, has been elected first vice-presi- 
dent of the Franklin Bank of Louisville 
and also a member of its directorate. 
By this act the Franklin Bank adds 
very materially to the strength of its 
official staff. Mr. Williamson is a 
hustler and a successful business man 


March 19, 1908. 
| THE 


“ Union ; 


| Life Insurance Co. of Cincinnati 
Established 1867 


Has the following unrivaled points of 
| superiority which make its policies easier 
| to sell than those of any other company: 

Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, E, P, MARSHALL, 


President. Vice-President. 





AM READY to contract 
with Producers” to 
represent an_ up-to-the- 

hour li‘e company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana, Forty years of suc- 
cess, Highest standing. | Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich. 





LIFE RESULTS IN EMPIRE STATE FOR 10907. 
UNITED STATES 


New York Companies 


Bankers 
Buffalo 

Eastern 
Equitable 
Germania 
Home 
Liberty 
Life Association 
Manhattan 
Metropolitan 
Mutual Reserve 
Mutual 


Security tent. . tawee 
United States... 
Washington 


Massachusetts Mut..... 
Mutual Benefit 
National of 
New England 
Northwestern Mut 
Penn Mut 
Proemis Mut.....occcecc. 
Presby. Min. Fund... 
Provident L. and T 
Prudential 


Vermont 


State Mut. 
UMPOIOFS ons ccucccca 
Union Central] 


ce MICE 6S £0 ©. Be Weide erate a6 beehoh th w.6 edie aod wil nbd bro Geis 199,750 


Pete 8/6: SASS, AA RTA ah Gea wee Sw tara 46 wl-a SI kg sed so ae a 15,622,456 


Insurance 
Written 
18107 


$215,450 


173,712 
Arbre eee 70,301,690 
eel alaccdh pid a es 11,794,539 
ere 7,895,867 

132,500 

620,500 
3,521,220 


108,520,652 


bt iaxointobeCUintous Ga meee tate o ans 48,720,050 


135,799,658 


1,290,584 
530,474 
8,690,015 


et ee ER eT 27,158,878 
Kane AEN cS RRO AS we Ole ee 8,399,394 


1,228,483 
4,763,604 
4,939,105 
11,767,748 
15,098,511 
31,525,810 
21,096,796 
50,756,382 
16,968,818 


104,976,910 


ae Insuri anoe 
A in Fore 
. Dee. 31, 1907 


$12,607 $10,860,006 

No statement filed. 
2,195 eee 

5,663,157 1,340,126,3 
701,332 eRaaeer 
523,208 86,193,297 
3,039 32,500 
18,963 3,034,116 
130,376 69,066,914 
*10,208,994 487,063,095 


NEW YORK STATE 


Insurance 


Insurance 
Written 


Insurance in Forse 





1907 sapsed Dee. 31, 1907 
$466,742 $1,834,368 $5,766,984 
103,37 5,850 97,524 
16,537,898 21,650,034 288,661,733 


722,438 9,008,528 
,149,084 13,600,576 
6,000 107,500 


803,450 
2,006,447 
113,500 


No statement filed. In hands of receiver. 


6,362,380 1,452,752,408 
6,482,745 2,005,341,184 
7,703 1,005,750 


390,534 194,070 1,990,619 
552,976 1,156,504 10,306,372 
25,189,431 13,387,045 102,049,673 
7,590,046 15,156,205 215,219,189 
15,919,525 19,571,265 282,048,621 


71,500 30,000 216,000 


No statement filed. Not writing business. 


130,520 48,473,969 


65,569 35,018,078 
237,481 57,859,321 
1,155,458 271,027,574 
451,301 64,910,790 


*150,223 
*200,713 


4,305,240 
35,500,887 


155,914 36,472,869 

py 800 174,716,005 

55,262 4 
auueaen 





771,705 
2,503,356 


213,475,260 
440,742,990 


872,227 151,779,281 
712,590 178,872,320 
1,521,927 881,563,592 
2,300,367 425,956,270 
638,514 103,080,718 
61,526 12,222,660 
1,115,953 191,986,786 
*7,568,171 197,075,873 


527,062 21,725.794 
782,105 180,335,420 
1,465,391 256,564,566 
124,406 62,842,507 


6 30,775 1,827,418 11,674,598 
34,651 1,236,420 7,976,278 
1.389.168 1,399,775 10,046,556 


to 


3,620,170 ,140,224 33,980,964 





396,500 $40,400 8,616,629 
$42,000 288.500 978,500 
862,154 815,102 6,389,119 
1,869,787 622,151 11,056,012 
5,915,438 2,767,001 10,518,604 
878,438 530,471 8,002,589 
8,521,938 31 5,021,122 36,581,389 
2,963,22 1,946,664 33,737,105 
7,059,385 2,366,999 48,214,482 
1,333,104 1,323,022 16,128,446 
1,260,402 26,515 11,552,480 
17,977,425 5,027 918 136,902,224 
9,946,883 3,956,169 44,179,167 
2,321,286 1,458,942 17,003,663 


133,500 50,500 589,750 
5,466,916 1,559,918 20,903,498 
14,589,141 8,221,715 104,126,980 
1,281,279 1 
pyre 1 
1,498,05 
1,737,8 m4 


,008,268 14,872,177 
31,671,318 
14,933,504 

5.885526 


492,408 
895,684 


793,724 
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March 19, 1908. 


ASSERTS ITS RIGHTS. 





Los Angeles Preparing For Great 
LConvention—Calitornia a Mecca— 
Claims of the West. 





The Life Underwriters Association of 
Los Angeles has addressed a letter to 
the “members of the executive com- 
mittee of the National Association,” 
relative to its forthcoming meeting to 
be held in this city March 27. The let- 
ter is as follows: 

“The mid-year meeting of the execu- 
iive committee of tne National Associa- 
tion will, as you know, be held in New 
York City, March 27. 

“You have received under recent date 
a circular letter, signed by Chairman 
Scovel, pertaining to meeting place of 
next National Convention. We note 
that an expression of opinion is asked 
for, together with a list of the mem- 
bers likely to attend the convention at 
Los Angeles, and an estimate of those 
likely to attend if convention is held at 
some so-called ‘central point.’ 

“We desire at this time to express our 
disapproval of this method of obtaining 
statistics and statements on account of 
what has already been published 
through the insurance press detrimental 
to Los Angeles as a convention center. 

“While this association, individually, 
is responsible for the convention, we 
have the unanimous support of the San 
Francisco Association, who will share 
with us the responsibility of making this 
convention the most successful Life 
Underwriters National Convention ever 
held. It is a California convention. The 
state of California is known throughout 
the entire country as the greatest con- 
vention center summer or winter. Ever 
since the railroads have been built 
across the Rocky Mountains, the list of 
conventions held in California have al- 
ways been the most successful and most 
largely attended. 

“The original opposition to Los An- 
geles was started on account of a “finan- 
cial earthquake”; but this condition has 
so far improved, that this is no longer 
an argument. 

“The railroad rates for travel west of 
Chicago have always been much lower 
than rates made east from any point 
west of New York. California will be 
able to prove (at the executive meet- 
ing in New York) beyond a question, 
that the average railroad fare from any 
point in the East to Los Angeles, re- 
turning by way of San Francisco, will 
be less than any average rate that can 
be made to any so-called ‘central point.’ 

“We have absolute rights in this mat- 
ter, which must be respected. First, 
the Constitutional right—for the meet- 
ing place was definitely and finally set- 
tled at Toronto. Second, it is the fair 
and wise thing at this time to hold the 
convention in the West. The West 
needs the support and influence of the 
National Association more than any 
other section of the country. Third, we 
have made all preparations for the con- 
vention. Civic, social and commercial 
bodies of Los Angeles are all obli- 
gated to make this convention what we 
have steadfastly represented it would 
be. 

“To establish in your mind the vital 
interest manifested in this controversy 
by our friends of the San Francisco 
Association, we are enclosing copy of 
a letter sent out by their association, 
dated February 21st, and addressed to 
President Edwards, which voices their 
sentiments, and verifies our statement 
above, concerning the close relationship 
that exists between the two associations 
of California. 

“We ask for justice in this matter. 
California will be represented at the 
mid-year meeting and will stand on, and 
for the decision of the Toronto conven- 
tion, and in the interest of fair play, we 
ask you to be present in her support.” 





Half the Battle. 





“Confidence is half the battle.” The 
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faith you have in yourself and your 
ability to “do things’ largely governs 
the accomplishment of your plans. Lack 
of purpose and unwillingness to assume 
responsibility through fear of failure 
will never enable you to become ‘‘mas- 
ter of the situation.” You cannot mea- 
sure the limit of your ability until you 
make the right kind of an effort. Take 
a chance, even though you do “fall 
down.” You will be better off for the 
knowledge gained by experience. There 
is no gainsaying the fact that “the way 
to do business is to do business.”” In 
this connection everything is in your 
favor. People are buying life insurance 
every day, and if you are not getting 
your share of the business you have no 
one but yourself to blame.—C. H. Jack- 
son, Agency Secretary Security Mutual 
Life. 





Southern Life Insurance Company. 





At the annual meeting of the stock- 
holders of the Southern Life Insurance 
Company of Fayetteville, N. C., held re- 
cently, it was decided to pay in $60,000 
to the surplus account. 

The company was organized some 
two and a half years ago with a capital 
of $161,000 and no surplus. It has been 
transacting ‘business in four states: 
The Carolinas, Georgia and Arkansas. 
For the present it has been decided not 
to qualify in the latter state for 1908, 
thus concentrating effort nearer home. 

The annual statement as of January 
Ist, 1908, shows assets $278,140.43—an 
increase of some $75,000 during the 
year—and insurance in force aggregat- 
ing $5,737,150. 


General Manager C. J. Cooper says 


that it is the intention to write about 
$200,000 to $250,000 per month during 
1908. 


Making Substantial Progress. 


Charles P. Wickham, Jr., 
Norwalk, Ohio, 





formerly of 
has contracted with H. 
G. Hoffman, general agent at Mount 
Sterling, Ky., to travel as special agent 
from that office. 

Mr. Wickham has had an extensive 
experience in insurance work, having 
been general agent of the Security Mu- 
tual for six years covering Northern 
Ohio; general agent of the Northwest- 
ern in the same territory for three 
years; with the Home for three years, 
Massachusetts Mutual three years, and 
six years with the Manhattan Associ- 
ated with the Cleveland office. 

The business of the State Mutual 
Life, represented in the Hoffman Agen- 
cy, for the first two months of this year 
shows gains of 40 and 50 per cent. re- 
spectively as compared with the similar 
months of last year. 


Frank L. Smart, as president of the 
Investment Sales Agency Co., will have 
charge of the field force of the Policy- 
holders Mutual Life of Philadelphia. 
Mr. Smart was for several years con- 
nected with the security Life of Phila- 
delphia and is now located in Chicago. 





I have read the life insurance matter 
in The Eastern Underwriter and am 
free to say that I have been interested 
in it and consider the Underwriter 
among the best insurance journals.—D. 
W. Edwards, General Agent, Provident 
Life and Trust Co., Indianapolis, Ind. 





UNDERWRITER. 
WANTED 
WITH LESS THAN ONE-HALF 


THE NUMBER OF LIFE INSURANCE 
AGENTS IN THE FIELD, THOSE 
NOW IN THE BUSINESS AND NEW 
MEN, HAVE GREATER OPPORTUNI- 
TIES THAN EVER BEFORE TO BE- 
COME POSSESSED OF A LARGE AN- 
NUAL INCOME FOR LIFE. THE LIFE 
INSURANCE BUSINESS FOR AMBI- 
TIOUS, PROGRESSIVE MEN WAS 
NEVER MORE ENCOURAGING. A 
LARGE, WELL-KNOWN COMPANY 
WANTS AN INTERVIEW WITH MEN 
POSSESSED OF TACT, ABILITY AND 
ENERGY. ADDRESS, “AMBITIOUS,” 
EASTERN UNDERWRITER OFFICE. 


TWO WELL-KNOWN LIFE INSUR- 
ANCE SUPERVISORS FOR THE 
WESTERN FIELD; MEN OF HIGH 
CHARACTER WHO FULLY UNDER- 
STAND WHAT WILL BE EXPECTED 
OF THEM AND WHO ARE IN A POSI- | 
TION TO EARN $5,000 TO $6,000 SAL- 
ARY PER ANNUM AND EXPENSES; 


TO ADDRESS IN_ STRICT CON- 
FIDENCE, GIVING EXPERIENCE 
AND REFERENCES. “SUPERVISOR,” 


EASTERN UNDERWRITER OFFICE 


Life insurance managers for Ohio, 
Tennessee and Georgia. Managers 
qualified to appoint and supervise sub- 
agents, instruct and educate new men. 
Profitable employment to men whose 
references indicate that they have been 
successful in the past. Address “Super- 
intendent,” Eastern Underwriter Office. 


Stock Salesman:—One who can sell 
life insurance company stock for a com- 
pany that has just increased its capital. 
Good bonus paid on each share sold. 
After stock is placed, if the man has 
made good, the appointment of superin- 
tendent of agents is open to him. Ad- 
dress “B” care Eastern Underwriter. 


A purchaser for an interest in an old 
established life insurance agency in 
New York City. The agency is one of 
the oldest in the city, the company one 
of the best known in the country, and 
every facility will be given purchaser 
to investigate. Address “Agency 2,” 
Eastern Underwriter Office. 


We want to correspond with represen- 
tative men in New York, Pennsylvania 
and New Jersey, who are in a position 
to work direct with the home office of 


an established old line life insurance 
company. Generous commission with 
renewal contract. “Thayer,” Eastern 


Underwriter Office. 


We find the columns of The Eastern 
Underwriter interesting and in every 
respect aggressive and up-to-date. There 
is no living with thee, nor without 
you.—F. H. Hazelton, Manager Equit- 
able Life Assurance Society, Portland, 
Maine. 





Required by its Cnarter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 
Of the District of Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safety with fraternal economy”’ 
An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W., 


Washington, D. C. 
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TATE Miatual Life 
Assurance Company 


Worcester, Mass, 








Incorporated 1844, 





Financial Statement, Jan 1, 1907, 


RE a ditbideeenuses $29,138,06219 
Liabilities ...... . -- 26,318,347.20 
SURPLUG ccccsscccs $2,219,718.19 





A. G. BULLOCK, President 
H. M. WITTER, Secretary. 
Burton H. Wright, Supt. ef Agencies. 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Wee, Actuary. 
Theo. L. Allen, Secretary. 


Robt. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
70 Milk Street, Boston, Mas-<. 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 


Southern Life 


Insurance Company 


H. Davenport, Asst.7Sec. 





Yer 
Payette, N. C. 
Jan, Ist Assets Ins, in force 
1906 $105,145.03 $ 576,500 
1907 202,680.91 3,564,787 
1908 278,140.43 5,737,150 


AGENTS DESIRED 





For North and South Carolina and Georgia 


Address ©, J. COOPER 


General Manager 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ies deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 


ance or Decreasing Cost. 


Payment in Installments or as a 


Annuity. 


Agents Wanted. 


| Address the Company. 


Indianapolis, Ind. 
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HOW HE WRITES BUSINESS. 
Successful Producer Comments on Some 
Helpful Aid to Field Men. 
These are strenuous times with the 
life insurance agent. Since the exam- 
ination of the great New York life com- 


panies, they have had up-hill work, but 
I feel there will be a turn in the road 
soon. There was so much published 


that had a tendency to make all classes 
distrust life insurance, that many 
dropped their policies and others hesi- 
tated about taking life insurance at all 
Now there is an apparent silver lining 
making itself visible back of all this 
dark cloud, and we believe better times 
are before us. 
There has 
the agent to 
wait and watch. Men are now calling 
for life insurance. There no ques- 
tion about the fact that everyone should 
insure, according to his means, and 
the man who quietly works day by day, 
will have success. It never does to get 
discouraged. I seldom pass a day with- 
out talking insurance to someone. Not 
to fret at a man, but bring up the sub- 
ject in some casual way, and lead up 
to the main point. 
Waiting to be Asked. 
on my way to Syracuse 
other day when I met a man I had in- 
sured ten years ago. We talked the 
old matter over, and when I asked him 
if he did not want. more insurance 
sometime, he replied “Yes,” and as we 
both thought now was the best time, 
he signed an application in the cars 
and was examined where he was going 
to visit and now has his policy. 
“Work, Work, Work all the time” 
should be the agent’s motto, and if men 
could only learn not be intrusive 
they would have better success. I take 
most of my applications in the evening 
The place of business is seldom a good 
place to approach a man. When he is 


for 


to 


but one course 


that was 


been 
pursue and 


is 


I was the 


to 


home, possibly smoking his after-tea 
cigar, he is ready to talk. I took a 
man for $25,000 not long since in that 
way. He met me on the street and 
wished me to go in his office and talk 
insurance with him. I replied No. He 


said he had talked to a dozen different 
men, and had decided to get all the in- 
formation he could before he talked 


with me. I replied to him, “Your place 
of business is not my place to talk with 
you. If you wish and your wife is 
home, I will call at 8 o'clock this even- 
ing and you and your wife can then 
plan with me regarding life insurance 
if you wish it.” I was there at 8 
o'clock and gave him my plan without 
speaking an unkind word about my 


competitors and I explained away many 


things he did not know. It only took 
half an hour and as I left him he said, 
“IT will think this over and let you 
know.” It was a month after that, that 


he telephoned me to call at his office 
and take his application. I did so, and 


when he gave me his check for $1,487 
he remarked, “Since I saw you, one 
man has called on me eleven times 
You did not bother me again, but you 


left me a plan that I always compared 


with the others, and as it was very 
plain and easily understood and short, 
I understood it and now you have the 


insuranee.” 

I do not write this thinking I know it 
all, but many agents are too verbose. 
They confuse the man and he will put 
their illustrations in the waste-paper 
basket. When we learn to impress on 
applicant's mind that he knows his 
business and we are simply making it 


the 


clear to him, he will listen better and 
act more promptly than if we knew it 
all and make him feel he is simply 


pushed. There is a right and a wrong 
way to do everything in business life. 
If the times are hard, why push harder 
and work the more. I sold $100,000 
during the examination year, but it took 
more patience and hard work than my 
sales of twice that amount the year 
before. 
The 
hard 


New 
and 


York 


outside 


hit 
do 


companies 
companies 


are 
can 


THE EASTERN 


some things that we cannot do, but set 
that aside. Think all regular compa- 
nies are good. Work on that line, but 
to use an inelegant expression, “Be 
There.” If we sit down and mope, the 
other fellow will get the business. 

The Truth is Best. 

There is one other important part in 
the insurance man’s education. He 
must know what the other man is doing. 
To tadk against other companies is 
false wisdom, but to know what they 
are doing is wise. I was talking only 
a few weeks ago to a man who wished a 
large policy. When I approached him, 
he spent a long time going over what 
others would do and as I studied his 
conversation, I knew the other agent 
had only told part of the truth, and 
when I explained away some things, 
the party immediately found out that 
the other man was trying to deceive 
him, and I had no trouble whatever in 
insuring him, but if I had not explained 
the other man’s contract, I could not 
have gained my point. Tell the truth 
always. One man tried to sell a policy 
of insurance the other day by speaking 
unkindly of me. The party had never 
met me, but asked a friend to request 
me to call. I did so, and he opened the 
conversation by asking me if I knew 
such a man and if his company was 
good. I told him I knew the man and 
the company was one of the best in 
the states. “Well,” he said, “would the 
man sell me one thing and deliver me 
another.” “Oh no,” I replied, “I think 
not. In fact,” I remarked, “I do not be- 
lieve he could do such a thing.” Then 
he told me that that very man had 
spoken unkindly of me, but he con- 
tinued, “I asked you about him and you 
spoke the other way. I will insure 
with you.” 

The Small Application. 

Lift up the standard of life insurance. 
There is no more respectable business 
in the world. Know that you are doing 
good and that good work will follow 
you. 3e prepared for better times 
They are certainly coming and the man 
that holds his head up and puts on a 
kindly spirit will “bag the game.” 

Some agents make a mistake in al- 
ways looking up large applications and 
neglect the smaller ones. I sold in 1903 
$202,000 and had 140 applications. Re- 
member five (5) $1,000 applications im- 
plies a more active agent than one (1) 
$5,000 application, and better still, you 
are doing more good.—Charles E. Mer- 
riam, General Agent New York Life, 
Schenectady, N. Y. 


“Harry” Knowles for some twenty 
years or more with the Equitable Life 
in this city, a connection severed at 
the time of the life insurance investiga- 
tion, has re-entered the business, join- 
ing the forces of James Perry, Metro- 
politan, manager of the Prudential. 





The Brooklyn district of the Metro- 
politan, Superintendent Sam S. Voshell, 
and his staff of industrial athletes, are 
out for honors this year, and when that 


aggregation puts up their hands it is 
going to be a “both hands” fight to a 
finish. 





I desire to say that I read very care- 
fully, from week to week, copies of The 
Eastern Underwriter and have compar: 
ed it with some others that I receive 
and I think it is one of the best insur- 
ance journals I have examined.—J. K 
Umbarger, President The Insurance 
Service Co., Mansfield, Ohio. 

I can say to you honestly that I have 
enjoyed every copy of The Eastern 
Underwriter I have received. —S. H 
Chiles, Manager Prudential Insurance 
Co., South McAlester, Ind. Ter. 


The Eastern Underwriter occupies a 
very important field and is serving 
agents in a most efficient manner.—J 
J. Scarborough, Superintendent of 
Schools, Asheboro, N. C. 


UNDERWRITER. 
FRATERNAL LIFE RATES. 


Orders Which do not Reserve Upon Safe 
Mortality Tables Doomed to Failure. 
In his monthly bulletin, E. E. Ritten- 

house, Commissioner of Insurance for 

Colorado, discusses at some length the 

question of fraternal insurance rates and 

the tendency to put off the provision of 
an adequate reserve, thus imperiling 
the association. He says: 

“The attention of the public is again 
called to the urgent necessity for estab- 
lishing a minimum standard of fraternal 
insurance rates that will permit proper 
reserves based on the actual mortality 
experience to be accumulated to protect 
the death certificates and insure their 
payment when due. A number of the 
legitimate fraternals have already in- 
creased their rates—a few of them to 
the safety point—and several of them 
have gone part way and expect to reach 
a proper level of rates in the near fu- 
ture. Members of fraternal orders 
which have not adopted at least the Na- 


tional Fraternal Congress tables must 
not deceive themselves by concluding 


that an advance is not necessary, on the 
theory that the reserve can be “held in 
the pocket.” Every fraternal order 
which does not base its reserve upon 
safe mortality tables is doomed to fail- 
ure, and the offices of these orders who 


are urging their members to support 
them in increasing rates to a proper 


standard should receive the hearty cco 
operation of every member. There ar: 
over eighty thousand people in Colorado 
with fraternal life insurance.” 

Old Age and High Mortality. 

In a recent report one of the head of- 
ficers of one of the most popular fra- 
ternal insurance organizations in the 
country, with a membership of nearly 1,- 
000,000 said: 

“Only the adoption of rates and plars 
that will enable us to meet every obliga- 
tion we have assumed, or may assum: 
in the future, is worth while if we are 
to retain our position as a society, en 
titled to the confidence of its members 
and the insuring public. Especially is 
this true since it is a fact that we are 
still in a position where we may adopt 
plans and rates that will prove accept- 
able to the great mass of our members 
when the necessity for their adoption is 
proved to them. * * * Old age and 
accompanying high mortality cannot be 





defeated. No dodging, no compromise, 
will avail. * * * We know to a 


certainty, therefore, that, as our present 
members will grow old and die in 
greater numbers at their advanced ages, 
the death losses in money, each member 
carrying insurance. will increase from 
year to year. * * * Prudence and 
honesty, therefore, dictate that we shall 
put our affairs in order and courageously 
meet this natural law, as it will apply 
to us individually and collectively in the 
future. j 


That is the honest way; that is 
the only defensible way. 
“« * * The insurance we are 


pledged to pay, but for which we have 
made no provision amounts to $600 of 
each $1,000 of insurance in force.’ 

“This appeal from the officers of this 
organization, which is one of the largest 
in the country, should be taken as a 
warning by the members of other or- 
ganizations which have not adopted the 
N. F. C. rates, or better. 

“It is nothing short of a crime to per- 
mit fraternal insurance orders to go on 
without laying by a proper reserve, 
based on the well-known laws of mortal- 
ity. It is the most unjust discrimination 
to protect the holders of old-line life in- 
surance policies, by requiring proper 
deserves to be placed behind them and 
to leave the holders of fraternal death 
certificates unprotected by such re- 
serves. The National Fraternal Con- 
gress and the Associated Fraternities 
have agreed upon a uniform fraternal 
insurance bill, based upon the expert- 
ence of fraternal orders, and an effort 
is being made to have this standard 


used as a basis for uniform legislation 
in all the states of the Union.” 
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RELIANCE LIFE 


a a 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





The Agent's Company. 


r 
The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
J 
The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every po'icy issigned by the 
InsuranceCommiss oner and 
secured by a deposit of its 
fuli cash value with the 
State, 


Write for Information. 





Organized in 1885. 


TheD 2s Moines LifelnsuranceCo. 


of lowa. 
CAPITAL STOCK $100,000.00. 


Cc. E. RAWSON, President. 


WRITES NON-PARTICIPATING 
POLICIES ONLY. The best for poli- 
cyholder and agent. We have a com- 
plete line. 

Low premium rates and high sur 
render values, based on a 3 1-2 per 
cent. reserve. ‘“’Tis true. It’s guar- 
anteed in the policy and secured by 
State deposit.” Licensed in 20 states; 
assets over $2,200,000. Liberal con- 
tracts and good territory for reliable 


agents. Not operating in New York 
Address: 
C. H. Philpott, 2d Vice-Pres. 
or 


Will T. Smith, Supt. of Agencies, 
Des Moines Life Bldg., 


Res Moines, lowa. 








INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 
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The Ladder of Fame men of the Life 
Insurance Company of Virginia tor the 
week of March 2nd are: Wallace, Lau- 
rens, $2; Lightfoot, Columbus, $1.99; 
Hubbs, Baton Rouge, $1.95; Keavin, 
Concord, $1.80; Thurman, Atlanta, 
$1.80; Gupton, Henderson, $1.60; Cobia, 


Charleston, $1.45; Young, Laurens, 
$1.40; Holloman, Henderson, $1.35; 
Johnson, Pelzer, $1.35. 

Assistant Superintendent J. E. Rep- 


logie, who has made a success in the 
Terre Haute, Ind., district of the Life 
Insurance Company of Virginia, suc- 
ceeds W. H. Nichols, resigned, as super- 
intendent, and Agent W. G. Lamb, who 
made the greatest industrial increase 
for 1907, has been promoted to the va- 
cant assistancy. 


The Yorkville-New York district of 
the Metropolitan has been discontin- 
ued, and the debits divided up between 
Harlem, Murray Hill and Central Park 
districts. Superintendent Peter Feres- 
ten has been transferred to the Harlem 
district, succeeding Philip Phillipson. 





The items from the Binghamton, N. 
Y., district of the Prudential are gener- 
ous and most encouraging. Every mem- 
ber of the staff is pulling his fair share, 
and results do not indicate any drones. 
Superintendent W. E. Ralph, who has 
been confined to his home for seven 
weeks, is at his desk again. Mr. Ralpa 
is an earnest, hard working superin- 
tendent, and he will make a record this 
year to be envied by a good many other 


districts in the division. Assistant 
Lamb covered himself with laurels 
during the illness of Superintendent 


be depended 


Ralph; he can always 
and his staif 


upon. Assistant Divine 
have been doing some great work since 
January Ist. Divine, is an insurance 
man with but few equals. Assistant F. 
J. Parke says: “the new ordinary poli- 


cy contract beats them all.” Parke 
should know as he has just written a 
$5,000, twenty-year endowment this 


week, in competition with another com- 
pany. It’s Frank’s great ability that 
does the trick. Agent W. C. Weightman 
leaves on the 23rd to take charge of the 
detached office at Oneanta. Weightman 
and his staff are due to lead the district 
for 1908. John McGlynn is a great or- 
dinary writer, and promises a phenom- 
enal amount of new business before 
Christmas. Charlie A. Raymond says 
that the industrial agent can write a 
lot of ordinary and still get his indus- 
trial allotment if he will work. Work 
boys, canvass agents. W. J. Blaisdell 
has always produced a fine business. 
“Billy” has no corns or bunions, talks 
life insurance as well as he walks and 
is a ringer. Watch Binghamton through 
the columns of the Eastern Under- 
writer. 


The Murray Hill-New York district of 


the Metropolitan has had additional 
honors and debits thrust upon it, but 
they are welcome, as Superintendent 


Donald Sinclair is always equal to the 
emergency, and in having the better 
half of the Yorkville debit added to his 
own, we anticipate great results for 
1908. Superintendent Sinclair is now 
in a position to lead the whole country 
in total ordinary. Assistants Treis, 
Glover, Lane and Murray have fair or- 
dinary records for the first two months 
of 1908. Assistants Freidman, Guldfort 
and Murray have good industrial rec 
ords. The leading agents in ordinary 
are Quinn, Spero, Smyth, McGinnus, 
Dowd, Jensen, O’Connell and Dodds, 
their records for, the year being excel- 
lent. Business is booming and Murray 
Hill is ahead of its best record and will 
make 1908 its banner year. 


Superintendent Alfred Green of the 
Pawtucket, R. I., district of the John 
Hancock, despite the financial depres- 
sion in many of the large manufactur- 





ing centres, is doing an unusually large 
and satisfactory business. Superintend- 
ent Green is ably assisted by Assistant 
Superintendents F. J. Gildea, Michael 
J. Gorman, Peter R. Gorman, Joseph 
Hague, Thos. C. Hamilton, Thos. F. 
Nolan and William J. Welch. 
The agent who confines his 
to his special friends and 
business acquaintances soon finds ais 
“lead” as the miners say, “petering 
out.” He does not use the telescope of 
study and reflection, nor the microscope 
of investigation. The phenomenally suc- 
cessful agent is the man who carefully 
explores every block of buildings, visits 
every office, enters every shop, tries 
every store, carefully sounds every man 
and never allows a reasonably favorable 
opportunity to pass without presenting 
his business to every person he meets, 
wherever he may meet him.—Bulletin. 


canvass 
social and 


Relative standing of district A and B 
of the Union Life of Canada. Division 
A: Quebec, J. P. Tremblay; Hamilton, 
I. J. Heath; Winnipeg, D. J. Scott; Hali- 
fax, L. B. Harlow; Toronto Bast, A. G. 
Bradley (in charge); Montreal, W. J 
Paterson, Insp. Agencies; Toronto West, 
R. M. Gifford; London, J. E. Griffiths; 
Ottawa, P. H. Villeneuve. 

Division B: Niagara Falls, W. C. Fow- 
ler; Amherst, D. Milliken; Stratford, E. 
McArthur; Vancouver, C. F. Broad- 
hurst; Valleyfield, D. Lavoie; Galt, T. 
E. Holmes; St. Catharines, D. Stewart; 
Sydney, F. L. Cox; Yarmouth, W. F. 
Mullen; Sherbrooke, H. N. Brien; Owen 
Sound, W. H. Wetmore; Fraserville, N. 
T. Leger; New Glasgow, H. K 
Reynolds; Berlin, W. Voland; Brant- 
ford, D. Stowell; Peterboro, A. N. Hill; 
Glace Bay, B. Pinks. 


The leading assistant in Ordinary of 
the Colonial is E. Scherff of Newark. 
Following him are: T. E. Miller, 
Williamsburgh; J. P. Boyle, Newburgh; 
H. Howard, Paterson; T. Nelson, Brook- 
lyn; J. Newman, Harlem; O. Phipps, 
Easton. Assistant H. R. Howard of Pat- 
erson leads in Industrial; following him 
are: §. H. Pritchard, Williamsburgh; 
H. J. Symons, Brooklyn; J. S. Hoge, 
Norristown; J. P. Boyle, Newburgh; S 
B. Hoge, Norristown; J. A. Anders, 
Easton; J. Slater, Jersey City. 


Business prospects in the Allentown, 
Pa., district of the Prudential are very 
bright and encouraging, Superintendent 


L. F. Miller’s personal writings being 
very large. Assistant C. W. Leh 
is the leading assistant in the dis- 


trict in Ordinary and Agent B. S. New- 
hard has a very conspicuous position in 
the Prudential Weekly Record. Agents 
Fenstermaker and Adamson are also 
doing exceptionally fine work. 

The Colonial managerial leaders for 
Industrial increase so far in 1908 follow- 
ing Mr. Fenimore of Norristown, are: 
Mr. J. W. Allbritton of Easton; Mr. S. 
Zelniker of Bayonne; Mr. W. L. Griffin 
of Jersey City, and Mr. J. F. Condon of 
ong Branch. Manager L. Janson of 
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Williamsburgh leads ‘the Colonial forces 
in respect of Ordinary. Next to him 
are: Managers, C. W. Hugg of Newark, 
H. J. Whitaker of Harlem; P. M. Leiffer 
of Hoboken; W. J. Burn of Brooklyn. 


The champion hockey-team and the 
H. O. Staff, of the Union Life of 
Canada, were the guests of the presi- 
dent at a theatre party and dinner on 
the 6th. *resident Evans, Mr. Symons, 
K. C., Dr. Millichamp and Mr. Carrie 
were also present. The president in 
a felicitous speech gave expression to 


his gratification at the splendid showing 
of the Union Life hockey team and 
wished them every success during the 


next season. Among the speakers were 
Mr. Symons, Mr. Muntz, Mr. Bradley 
and Mr. Crocker. At the suggestion of 
the president it was decided to form 
a baseball club and enter the financial 
league. 

The latest changes among the Colonial 


forces are: W. J. Stock 
from the town of Union to 
A. Spohr appointed special assistant 
manager at Yonkers. Mr. Jerome C 
Conley, assistant manager at Newark, 
appointed acting manager of the Orange 
District. Isidor Grinvold appointed as 
sistant manager at New Brunswick, 
George W. Mayer, Town of Union; Wil- 
liam Johnson, Newark; Frederick 
Rosen, Bronx; Samuel Weiss, Harlem 
and F. J. Britton, Brooklyn. 


transferred 
sgronx, G. 


In a breezy letter from the Capital, 
Manager Villeneuve of the Union Life 
of Canada, begs leave to accept the chal- 
lenge of Agents Woolley and Harris, of 
Halifax, in the name of Agents J. L. 
Heath, R. E. Brown and H. Crossley, 
for all-round results during the next 
three or six months. Manager Villeneuve 
adds that his men mean and 
are ready to commence at 


time. 
What say you, gentlemen At- 
le +; 9 
lantic? 





business 
any 


from the 


“Set it down as an incontrovertible 
fact,” says C. P. Lyford, “that every in- 
surable person in your entire field of 
possible operations a proper subject 
for your judicious soliciting. In fact 

the northern and southern and 
and western boundary of your 
field, and the only limit of 
your efforts. Some agents start out 
with zeal and enthusiasm; a few rebuffs 
and they have done. Others become 
discouraged and quit if business does 
not start off with a rush at the begin- 
ning. Others still take it for granted 
that the field is so burned over that 
nothing remains but charred stubble 
But the hustler ‘Who gets there just 
the same’ uses the microscope of inves 
tigation and explores every world of life 
it reveals to him.” 





this is 
eastern 


reasonable 


I would say that The Eastern Under 
writer brings, each week, to its reader: 
a great deal of very valuable insurance 


information that cannot but be very 
helpful to an intelligent and active 
agent.—J. T. Gibson, Reliance Life In 


surance Co., Pittsburg, Pa 


The Eastern Underwriter is all right 
J. C. Philley, Oxferd, N. Y¥ 
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OUR NEW SALARY AND 


H. POLLMAN EVANS, President 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


COMMISSION CONTRACT 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 











METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
‘The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED, 


Any honest, capable and industri- 
Ous, Man, who is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





_ OVER 
25,000 PEOPLE 


Have Bought 


The NEW 


Low-Cost 
Life Insurance 
Policy of 


The Prudential 


We want Agents. 
We Want Managers. 
We want YoU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey.” 
JOHN F. DRYDEN, President. 


Home Office, . - NEWARKAHA, N. J. 





The Call Of 
Modern Times 


in life insurance is for a Fixed Low 

Rate, a Clear Liberal Contract and 

Perfect Security. 

ESTIMATES ELIM!NATED 
DIVIDENDS DISCONTINUED 
EVERYTHING GUARANTEED 





in the Massachusetts Low Premium 
(**Non-Participating’’) policies issued 
only by 


The Columbian National 
Life Insurance Company 


176 Federal Street, Boston, Mass. 
WRITE FOR TERRITORY AND TERMS 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 


Incorporated 1854. 
R. HH Gillifford, President. 
John H, Claney, V.-Pres. & Treas. 


W. K, Reifsnyder, Secretary. 
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THE EASTERN 
UNDERWRITER. 


This newspaper is owned and pub- 
lished every Thursday by The East- 
ern Underwriter Company, a New 
York corporation, office and place of 
business, 105 William street, New 
York City. B. F. Hadley, President; 
T. H. Swartz, Vice-President; G. A. 
Watson, Secretary and Treasurer. The 
address of the officers is the office of 
this newspaper. Telephone 2497 John. 








B. F. HADLEY, G. A. WATSON, 
Editors. 


T. H. SWARTZ, Business Manager. 





Subscription Price, $3.00 a year; 
Single Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y., under the Act of 
Congress of March 3, 1879. 


LOS ANGELBS, AND A SUCCESS. 


Elsewhere in this issue appears a 
communication from the executive com- 
mittee of the Life Underwriters Asso- 
ciation of Los Angeles to the members 
of the executive of the Na- 
tional Association in regard to the place 
of holding the 
a straightforward 
tions which should 
sideration. 


committee 


convention. It is 
condi- 


next 
statement of 
receive careful con- 
Having first given publicity to the 
fact that there was a “feeling of unrest” 
among life men in this section as to the 


possible effect of the distance to Los 
Angeles, and the expense incident to 
the trip, upon the attendance at the 


next meeting, we may be pardoned for 
again mentioning the subject. 

n publishing the article referred to, 
it was with the idea that a free discus- 
would be far beneficial than 
smouldering dissatisfaction. For 
the matter has dragged along, 
which means that the date of the con- 
vention is that much nearer at hand. 
The preparation for a convention such 
as this cannot be made on the “hurry- 


sion more 
three 


months 


up” order. According to the statement 
elsewhere a great deal has been done 
toward this convention. 
This is an important item for consider- 


Angeles a good 


preparing for 


ation and gives Los 


claim. 


It is also pointed out that Los Ange- 


les has a “constitutional right” in the 
matter. No one can deny this. The 
Life Underwriters Association in ses- 


sion voted for the fair city of the west. 
As.the organization itself is of greater 
power than its executive committee, it 
is difficult to see how the latter body 
can effect a the 
extent deemed advisable by local organ- 
izations. It is pointed out, thirdly, that 
circumstances or conditions warrant the 
holding of the West. 
The executive committee of the Los An- 
geles Association states that “the West 
needs the support and influence of the 
National Association.” Judging from 
past experiences there is no doubt that 
the association movement would receive 
a boom west of the Rockies through the 
inspiration and enthusiasm which would 


change, excepting to 


a convention in 
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result from holding a national conven- 
tion there, and to this extent the claims 
of California are as great as any other 
section. 

* ~ ” * 

While Los Angeles seems to have the 
call from the above, it seems as though 
all differences should be settled and all 
eyes turned to the place of the next 
convention. It would seem a part of 
wisdom for the National Executive Com- 
mittee when it meets next week to 
stand pat on Los Angeles and issue an 
urgent appeal to all local associations 
to make the delegation as large as pos- 
sible. It is too late to try and bring 
about a change. Certain procedures 
would have to be gone through, which 
would require considerable time, unless 
revolutionary measures were adopted, 
and this would not be countenanced by 
many who are opposed to holding the 
convention at such a distance. 

After all a trip to California is well 
worth the while. It is something long- 
to-be-remembered, and will be appreci- 
ated to a greater degree if some effort 
is required to make it. 





REVOLUTIONARY DECISION. 

Interest in fire underwriting is cen- 
tered in the decision of Judge Gordon in 
the circuit court of Kentucky at Prince- 
ton. Several companies are involved 
in the loss, which aggregates 
$20,000. 

It is the first contest over what is 
termed the “riot and commotion” clause 
and is the outcome of the burning of 
tobacco warehouses at Princeton, Ky. 
last November. The insurance compa- 
nies denied liability, holding that they 
were not liable under the “riot and 
commotion” clause in their policies. 

The tobacco company entered a de- 
murrer, which has been sustained by 
Judge Gordon, who holds that the clause 
does not apply to the case at issue, be- 
cause the words “by fire’ are omitted. 
The clause used in the policies issued 
in Kentucky reads: 

This company shall not be liable for 
loss caused directly or indirectly by in- 
vasion, insurrection, riot, civil war or 
commotion, ete. 

Reference was made to a decision in 
a Connecticut case, the clause reading: 

This company shall not be liable for 
loss by fire caused, etc. 

In his comments Judge Gordon Says: 

If the clause used in Kentucky means 
the same as the other, why were the 
words “by fire” left out? 

The companies contended that they 
had no power to insure against losses 
due to mob riot. On the other hand the 
tobacco claimed the losses 
were due to the work of an incendiary 
body banded together for the 
of burning property of a 
nature. 


some 


company 


purpose 
particular 


x * * * 

That this decision has been appealed 
goes without saying. If sustained, it will 
necessitate a change in the standard 
form of policy, being revolutionary in 
its effect. 

The clause in question was adopted 
some twenty or more years ago by a 
committee of experts and members of 
the New York Legislature. There has 
never been any question as to its in- 
tent, and the omission of the words “by 
fire’ has not been made the technical 





OF PERSONAL INTEREST 











One of the strongest figures in the 
fire underwriting world of to-day is 
Henry Evans, president of the Conti- 
nental Insurance Company of New York. 
Though but forty-eight years of age Mr. 
Evans has been connected with the 
great corporation of which he is now 
the head, for thirty years. In that peri- 
od he served through successsive grades 
beginning as a junior clerk, and supple- 
menting his office training with some 
years in the field as special agent. 

An Ishmaelite among his fellow man- 
agers, as is the Continental among the 
companies, Mr. Evans’ most bitter oppo- 
nents yet recognize his masterful abil- 
ity and freely concede it. There are in 
the business better underwriters and 
more able financiers than he, but no one 
who combines the two qualities in so 
eminent a degree. Large of frame, 
brusk of manner, and courageous in ex- 
pressing his views, President Evans is 
a vigorous fighter, but a manly one, 
taking as well as giving blows without 
a whimper. He loves a “foeman worthy 
of his steel’ and numbers among his 
few intimates men who have bitterly 
opposed him on convention halls and 
in committee rooms. In the Continental 
Insurance Company and the Fidelity, of 
which latter institution he is likewise 
president, Mr. Evans is “It,” with a capi- 
tal “I.” And there is no second man. 

For a hobby Mr. Evans follows poli- 
tics, and it was understood that some 
years ago when “Dick” Croker was 
boss of Tammany Hall, no great move 
was made by that organization without 
Mr. Evans’ approval. 

Wealthy, and peculiarly happy in his 
home life, Henry Evans, with all his 
faults, is considerable of a man and 
one of the greatest factors in the fire 
insurance world of to-day. 


“Vice-President H. H. Stryker of the 
American Bonding Company,” says the 
“Baltimore Sun,” “has a most remark- 
able way of making his signature, es- 
pecially when it comes to the signing 
of bonds. His friends can decipher the 
writing, but say that strangers always 
have difficulty in making out the name. 
Because of the originality shown by Mr. 
Stryker in writing his name he uncon- 
sciously made himself a much-souzht- 
for man last week by certain state of- 
ficials of Louisiana. 

“As vice-president 


of the Bonding 





excuse for enforcing the payment of 
losses due to “riot or commotion, etc.,” 
a liability which is clearly exempted in 
the policy contract. 

The dangerous feature about the de- 
cision is the fact that practically the 
entire contract is cast aside by infer- 
ring that the stipulation “loss by fire” 
is required in order to relieve the com- 
pany from the assumption of liability 
from other Fire insurance is 
what the company sells; it is the value 
in the contract: that which the assured 
understands he is purchasing. Why it 
should be essential to continually em- 
phasize throughout the form the fact 
that the contract covers loss “by fire” 
is difficult to understand. 

This decision shows how hard it is to 
secure a fair consideration of a case in 
local courts. The sympathy of the pub- 
lic is divided between the 
“night riders” and property owners. To 
decide a case in favor of corporations 
would be taking a desperate chance. 
The proper place to determine an im- 
portant point such as this is undoubt- 
edly in the Federal courts, where sur- 
rounding influences carry but little, if 
any weight. 


causes. 


evenly 


March 19, 1908. 


Company, Mr. Stryker signs all bonds 
issued by the corporation. There are 
hundreds sent him at a time for his 
signature, and among those placed on 
his desk several days ago was one fo! 
J. N. Gourdain, secretary of the Schoo 
Board of St. James Parish, Louisiana 
Mr. Stryker paid little attention to it 
in fact, thought nothing about it until 
a clipping from a New Orleans paper 
was called to his attention. It was a 
dispatch from Baton Rouze, and stated 
that while there is ‘nothing in a name,’ 
according to the old adage, there is 
considerable when it can’t be made out 
Then it told of the issuance of the 
bond, saying, in part: 

“‘The signature of one of the surety 
company officials was most marvelously 
and wonderfully made. In fact, so 
much so that Mr. Gourdain could not 
make it out, but he did his best. The 
law requires that he file two copies of 
his bond, one with the State Superin 
tendent and one with the Auditor. In 
the copy Mr. Gourdain put the name 
down as he thought it should be. He 
wrote the officials about it, the officials 
here could not make out the signature, 
so Mr. Gourdain was asked to come up 
He came to Baton Rouge, and after 
holding a consultation over the matter 
the officials decided to send for the 
original bond at St. James. It came up 
on the afternoon train, and when last 
seen the State Treasurer, State Super 
intendent, Mr. Gourdain and several as- 
sistants were trying to find some key 
that would unlock the mystery of th: 
Baltimore bonding man’s hieroglyphic: 

“Mr. Stryker owned up that he is ti 
man who has caused the Louisiana offi 
cials so much concern. But he had no 
intention of doing it. The legibility o 
the signature frequently depends upor 
the number of bonds taken to him fo: 
signature at one time. 

“Some of Mr. Stryker’s friends hay 
another story about his signature. Son 
months ago his company executed a 
bond in connection with a case in the 
United States Circuit Court. The man 
bonded looked at the paper, read 
carefully and then examined the 
tures. 

““Of course, it doesn’t make any di 
ference,’ said the man, turning to thé 
company’s agent, ‘but just to satisfy my) 
curiosity, tell me whose name is that, 
pointing to Mr. Stryker’s signature 


signa 


Speaking at the recently held annual 
banquet of the Road Horse Association 
ot New Jersey, at Newark, State Senator 
J. S. Frelinghuysen, who when not at 
Trenton attending to political affairs, is 
running his extensive insurance office 
in New York, lauded the merits of the 
horse. Incidentally he related one of 
his own experiences while serving his 
country as a second lieutenant in Troop 
A, First New York Volunteer Cavalry, 
at Porto Rico during the Spanish-Ameri- 
can War, bestowing eloquent praise 
upon his faithful charger, a roan steed, 
called “Billy.” 

“After the battle,” he 
United States army had 
I was recommended for promotion. 
war did not last long enough to 
about my elevation, but if the tinsel 
had been bestowed upon me I would 
have hung it on Billy’s noble neck, for 
it was he, not I, who was instrumental 
in the glorious victory.” 


said, “and the 
won the day, 
The 


bring 


George Cator, president of the Ameri- 
can Bonding Company of 
one of the committee of 
to act for the stock and bondholders of 
the Western Maryland Railroad Com- 
pany, now in the hands of a receiver. 


Baltimore, is 


five, selected 


Having disposed of the liability placed 
upon its books by the Stovel Agency 


Company of San Francisco, the Girard 
Fire and Marine is preparing to make a 
first start upon the Pacific Coast. To 
that end it has sounded a number of gen- 
eral agencies for terms of representa- 
tion. 
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LONDON LLOYDS TAKES RISK. 


ASSUMES NIGHT-RIDER HAZARD. 


Underwriters 


individual Issue Policy 
Indemnifying for Loss Caused by 
Raiders. 


One of the subsidiary corporations of 
the American Tobacco Company, it be- 
ame known here a day or two ago, 
eceived from London Lloyds a torm of 
mitract that could be issued by no ag 
sregation other than the daring gam 
blers of Threadneedle street. 

The policy boldly promises to pay all 

ysses sustained by the assured, in the 
event of the stock companies upon the 
risk denying liability because of the 
cts of “night-riders.” In other words, 

the property be set ablaze by the 
raiders who seem to have no hesitancy 
in detying the state powers, and the 
insurance companies properly refuse to 
pay the loss, the Lloyds will step into 
he breach and meet the claim. 
Opposed to Public Policy. 

It's a serious question whether the 
granting of such a contract should be 
permitted. It is clearly opposed to pub- 
lic policy. If the state tails in its plain 
duty to protect its citizens from the 
acts of lawless raiders, then the com- 
munity is bound to reimburse the unfor- 
tunates for whatever damages they may 

ive sustained. 

FORM ASSOCIATION. 

Agents in Essex County, N. J., Complete 
Organization. Adopt Brokerage 
Pledge. 

Under the title of the Essex County 
Insurance Exchange, the local agents of 
he Oranges, Montclair and Bloomfield, 
N. J., have formed an association and 

ll endeavor to check the severe in- 
roads made upon their business by cut- 
rate brokers of the metropolis. 

The territory of Essex County, outside 
of that covered by the Newark Fire In- 

irance Exchange, has hitherto been no- 
man’s land, scores of policy writing 
agents scattered throughout the North- 
ern section of New Jersey, being privi- 
leged to bind in the field at rates that 
seemed to them desirable, regardless of 
the tariff imposed by the Underwriters 
Association of the Middle Department. 

It was felt by the local agents that 
much might be accomplished of a re 
formative nature if a strong local or- 
ganization was created. This has now 
been done. 

Constitution of Association. 

By the terms of the constitution any 
regularly commissioned agent of a@ fire 
insurance company doing business with- 
in the jurisdiction of the Exchange, may 
become a member by a majority vote 
of those present at any meeting. Firms 
shall, as to membership, be considered 
as one person and have but one vote. 

The officers of the association shall 
consist of a president, vice-president, 
secretary and an executive committee 
of seven; two of whom shall be the 
president and vice-president. Regular 
meetings will be held the first Thurs- 
day of each month. Ten members shall 
constitute a quorum for the transaction 
of all business, except amendments to 
the constitution. 

All risks are to be placed in full con- 
formity with the rules and rates of the 
Exchange, and rebating in every form 
is prohibited. 

Applicants for a brokers certificate 
must hold a proper state license, and 
must pledge themselves to refuse from 
non-members commissions in excess of 
those allowed by the association. Com- 
missions will be paid brokers as follows: 
Twenty per cent. upon churches, con- 
vents, school houses and contents, dwel- 
lings and their contents, private stables 
and their contents, bank and office build- 
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ings and their contents, buildings « 
cupled on grade moors as stores (vi 
saloons) and above grade moors das 
aweliings exclusively, and their con- 
Lents, excepting merchandise on sale or 
storage and store (or saloon) Lturniture 
and nmxtures. 

ritteen per cent. upon all risks other 
than the above. 

All daily reports must be sent to the 
stamp clerk for approval. Rates are to 
be determined by the Exchange subject 
to the approval of the Middle Depart- 
ment. 

Brokers Pledge. 

The pledge required of brokers reads: 

“In consideration of the commissions 
or brokerages of 20 per cent. and 15 
per cent. to be paid by members of the 
Essex County Insurance Exchange, as 
provided for in Article 15 of the Con- 
stitution of said Exchange, I hereby 
promise that I will not directly or in- 
directly make any rebate to the assured, 
nor directly or indirectly pay to or di- 
vide with any person not holding a 
Broker’s Certificate any commission or 
brokerage, nor will I receive from any 
company or agent, directly or indirectly, 
any renumeration for business placed 
with them in excess of that permitted 
by the rules of the Exchange. In ad- 
dition to the above I hereby promise and 
agree that in placing insurance, | will 
give the preference to members of the 
Essex County Insurance Exchange, and 
that I will not place any risk with thos: 
not members, unless I cannot secure 
sufficient insurance on such risks from 
members of the Exchange, within one 
week of so placing, a list of such out- 
side companies in which same has been 
placed, with the name of the assured, 
location of risk, and the amounts of in- 
surance given.” 





FARM BUSINESS IN IOWA. 
Western Managers Cast About for 
Means for Making it Profitable. 


It is probable, says the “Underwriters 
Review,” that some good results will 
follow the recent conference in Chicago 
of the officials of lowa fire insurance 
companies and the Western managers 
of companies of other states writing 
farm business in Iowa. Modern condi- 
tions surrounding farm ‘business are 
very much changed from those of some 
years ago, increasing the hazard. Stock 
barns are now common where the in- 
surance to total values is small and a 
loss on three or four head of stock 
means the loss of the entire premiums 
or more received. A higher rate or a 
larger amount of insurance on a stock 
barn is needed. Then, nowadays, heat- 
ing and lighting appliances, the latter 
obtained from’ strong-current trolley 
wires and the former from gasoline are 
common. Gasoline or electrical engines 
are also numerous to run farm machin- 
ery. Hay and grain are frequently also 
stored in stock barns, constituting an 
added element of hazard to be reckoned 
with. Of course in Iowa the companies 
are hampered by the Blanchard anti- 
compact law and no agreement can be 
formulated as to rates, but in the light 
of the facts about farm business as 
brought out and considered at the con- 
ference, it is likely that each company 
will be led largely by the same consid- 
erations to revise its practices to se- 
cure adequate rates and protect its own 
interests on lines which naturally ap- 
peal to all the companies concerned. No 
formal agreement is needed to influence 
the companies, individually, to meet ex- 
isting conditions as they find them. 





In Process of Negotiation. 


Negotiations looking to the return of 
the Royal Insurance Company to the 
Underwriters’ Association of New York 
State are in process, and it is believed 
a way will be found for attaining the 
desired end. 
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NOW HOLDS THIRD PLACE. endiary fires have occurred at Rum- 
- N. J in Which attractive town a 
Rapid Development of the West Vir- nun if wealthy New Yorkers ma 
ginia Business of the National Fire rir nn homes. Determined to run 
and its Allied Companies. down the miscreant, the ywn author 
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James Nichols, of the Nati 
President J. N. Vance, of t 
and Vice-President H. A. Smith, of the 
Mechanics and Traders Insurance com 
panies, under Saturday’s date, notified 
the West Virginia agency force of th« 
respective companies of the appoint- 
ment of Wylie Irwin, as special agent, 
in this wise: 

“The interests of the National and its 
allied companies, the Franklin of Wheel- 
ing and Mechanics & Traders of New 
Orleans, have grown so rapidly under 
the able direction of General Agent and 
Secretary Paull that we now rank third 
in your state in point of premium re- 
ceipts and it seems imperative to have 
i field man who shall devote his entire 
time to the three companies mentioned 

“Colonel Paull has been peculiarly 
fortunate, we think, in securing for us 
the services of Mr. Wylie Irwin, who is 
4 young man of pleasing personality, 
untiring energy and marked ability and 
has had an exceptionally wide and 
varied field experience in your state 
which has given to him a friendly per- 
sonal acquaintance with nearly all our 
agents. We trust his appointment will 
meet your approval and serve to bring 
us into even more cordial relations to 
our mutual advantage 

“Mr. Irwin will be in close touch with 
Colonel Paull and our home offices, and 
we trust his familiarity with our liberal 
policy and large fine facilities, his pe 
sonal popularity and disposition to serv« 
vour interests will develop a noticeabl 
increase in the volume of our business 
and an improvement in its quality as 
well. 

“Mr. Irwin takes up his active duties 
as special agent of the National, Frank 
lin and Mechanics and Traders on the 
sixteenth instant and his address will be 
in care of the Franklin Insurance Co., 
Wheeling, W. Va. 





Incendiarism at Rumson, N. J. 
In the past two months a number of 








inder arrest. 
CONTINGENT COMMISSIONS. 
Company Managers Consider the Ques 
tion as Applied to Southern 











Agencies. 

While the committee appointed at the 
atest annual meeting of the South Eas 
rn Tariff Association to deal with the 
question of contingent commissions ir 
the South, held an extended meeting at 

Cc several] fi 

isions were ce 

on, some ter he 

é throug I s 

Frank Lock, United States 

- of the Atlas, has gathers ) 

mas fd Z upon the 

mm ) a inaiy 

sis of which, it is reported, has rather 





startled the company officers Within 
two weeks a joint conference upon the 
} } ] + Hh , eon 


be held \ e ( ers 





mittee and a committee of the agents 


RateCutting at Lock Haven, Pa. 


Within a short time 
ymmittee of the Und 
tion of the Middl 
gather at Lock Haver 
local men will take 
rate-cutting o1 ‘ 


companies that is coming decided] 








formidable 


Bayonne Dry. 
This heading has no reference to the 
sweeping over the 


wave of prohibitior 
t lack of water 


country, but rather to the 





supply durir everal days of this week 
due to a break in the water main, which 
supplies Bayonne with water What 
hazards fire insurance companies do as- 
sume! 
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A REVISED LIST. 

National Association of Local Fire In- 
surance Agents Has New Record of 
Co-operating Companies. 

In accordance with a decision reached 
at the mid-winter conference of the ex- 
ecutive committee of the National Asso- 
ciation of Local Fire Insurance Agents, 
the list of companies co-operating with 
the organization has been carefully 
overhauled. The revised list reads: 

Aachen & Munich, Aetna, Albany, Al- 
liance, Pa.; Allemania, Pa.; Agricultu- 
ral, American Central, American, N. J.; 
Atlanta Home, Atlas, Austin Fire, Tex- 
as; Birmingham, Pa.; Boston, British 
America, Buffalo Commercial, Buffalo 
German, Caledonian, Eng.; Caledonian- 
Am., N. Y.; Calumet, Camden, N. J.; 
Capital, N. H.; Century, lowa; Citizens, 
Mo.: Citizens, W. Va.; City of New 
York, Columbia, Ohio; Commercial 
Union, Eng.; Commercial Union, N. Y.; 
Commerce of Albany, Commonwealth, 


Texas; Commonwealth, N. Y.; Connec- 
ticut, Concordia, Consolidated, Minn ; 


Continental, N. Y.; Cooper, Ohio; Coun- 
ty of Philadelphia, Delaware, Del.; Del- 
aware, Pa.; Detroit F. & M., Dixie, N. 
C.; Duchess, N. Y.; Eastern, N. J.; 
Equitable, R. I.; Equitable Fire, S. C. 
Farmers & Merchants, Neb.; Fidelity, 
N. Y.; Fire Association, Firemen’s 
Fund, Firemen’s, N. J.; Franklin, Pa.; 
Franklin, D. C.; Fire Underwriters As- 
sociation, N. H.; Georgia Home, Germa- 
nia, German, W. Va.; German Alliance, 
N. Y¥.; German American, N. Y.; Ger- 
man American, Md.; Glens Falls, N. Y.; 
Girard F. & M., Granite State, Hamburg- 
Bremen, Hanover, Hartford, Home, N. 
Y.: Home Fire, Ark.; Homestead, Va.; 
Indianapolis Fire, Ins. Co. of N. A., Ins. 
Co., State of Ill.; Ins. Co., State of 
Penn.; Interstate, Ark.; Jefferson, Pa. 
Lafayette, La.; Law, Union & Crown, 


Liv. & Lon. & Globe, Liv. & Lon. & 
Globe, N. Y.; London Assurance, Lon- 
don & Lancashire, Louisville, Ky.; Lum- 
bermen’s, Pa.; Mechanics, Pa.; Me- 
chanics & Traders, L. I.; Mercantile, 
Mass.; Merchants & Bankers, Ia.: Met- 


ropolitan, Ill.; Michigan Commercial, 
Michigan F. & M., Milwaukee Mechan- 
ics, Milwaukee Fire, National, Conn.; 
National, Pa.; National, Ohio; National 
Lumber, National Union, New Bruns- 
wick, N. J.; New Hampshire, N. Y. Un- 
derwriters, New Zealand, Niagara, North 
British & Mer., North British & Mer., 
N. Y.; North Carolina Home, Northern 


Assurance, Northern, N. North 
State, N. C.; Norwich Union, North- 
western National, Ohio German, Old 
Colony, Boston; Orient. 

Palatine, Pelican, N. Y.; Pennsylva- 
vania, Phenix, N. Y.; Phoenix, Conn.; 


Phila. Underwriters, 
Providence-Washing- 


Phoenix, Eng.; 
Piedmont, N. C.; 


ton, Portsmouth Fire, N. H.; Prussian 
National, Queen, Reliance, Pa.; Roch- 
ester German, Royal, Royal Exchange, 


St. Paul F. & M., Scottish Union & Nat., 
Seaboard Fire, Va.: Security, Conn.; 
Shawnee, Kas.; Southern Stock, N. C.; 
Springfield F. & M., State Mutual, Vt.; 
State Fire, Iowa; State Fire, London; 
State, Neb.; Sun, Svea, Travelers, Ark.: 
Teutonia, Ohio; Teutonia, La.;: Union, 
Pittsburg; Union, Buffalo; Union, Phila- 
delphia; United American, United Fire- 
men’s, Virginia State, Washington, Seat- 
tle; Westchester, Western, Can.; West- 
ern, Pa.; Williamsburg City 


A GOOD TIME PROMISED. 
Committee on Arrangements to Have 


Fine Programme in Celebration of 
Department’s Anniversary. 


As chairman of the committee of 
seven named to prepare a programme 
for properly celebrating the twenty- 
fifth anniversary of the organization of 
the Underwriters’ Association of the 


Middle Department, “Ben.” Bevier has 
issued the following to association 
members: 


“At the January meeting of the Un- 
derwriters’ Association of the Middle 
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Department a resolution to celebrate 
the twenty-fifth anniversary of its or- 


ganization was unanimously adopted, 
subsequently a committee of seven, 
known as the committee of arrange- 


ments, was appointed by the president. 

“Your committee will spare no pains 
to make this a successful entertain- 
ment, and with your co-operation and 
support, one of special interest and so- 
cial pleasure. 

“At present we can only advise you 
that the banquet will be held in Phila- 
delphia, probably Tuesday evening, May 
19th. A formal invitation will be sent 
you later. 

“Kindly indicate on the card enclosed 
whether you will favor us with your 
presence, inserting the names of your 
invited guests, for whom you will be re- 
sponsible, and forward in enclosed ad- 
dressed envelope not later than Mon- 
day, March 30th. The cost per plate 
will not exceed ten dollars. 

“It is very important that we should 
be advised promptly, that we may in 
good time make suitable and satisfac- 
tory arrangements. Your attention is 
particularly called to the fact that your 
invitations to guests must be confined 
to officers or managers of companies.” 


L.& L. & G. INSURANCE COMPANY. 





Sixty Years’ Record for the Great Brit- 
ish Corporation in the United States. 





Sixty years ago the company entered 
the United States under its then name 
of the Liverpool & London Ins. Co. 
Since 1812 no European company had 
been operating here, and the encourage- 
ment at first afforded in the prosecution 
of business was not great. The endorse- 
ment given, however, by prominent 
financial establishments in New York 
and other large cities was so strong as 
to arrest special attention, and in a few 
years the company, by the character of 
the indemnity it offered, and the treat- 
ment extended to its customers, grew 
rapidly in public confidence. The prem- 
ium in the United States, which, in its 


first year of effort, amounted to only 
$4,515, had grown in twenty years to 
$1,686,744, and the “L. & L. & G.” was 


classed with the largest American in- 
surance companies. 

In the interval the company had amal- 
gamated with the Globe Ins. Co. of Lon- 
don, a highly influential office establish- 
ed in the year 1805, and its name was 
changed to the Liverpool & London & 
Globe Ins. Co. 

In 1871 the great test of the com- 
pany’s solvency was at hand. It had 
for years experienced the penalty of its 
success in occasional censorious criti- 
cism, and so little were the disposition 
and resources of the company under- 
stood that the opinion was freely offer- 
ed in some quarters that a serious con- 
flagration would end the career of the 
“L. & L. & G.” in the United States. 
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The opportunity for judgment came in | 


the great fire of Chicago, which began 
on the evening of October 8 and raged 
fiercely for twenty-eight hours. “The 
Liverpool & London & Globe” was, next 
to the “Aetna,” the greatest sufferer, 
and experienced a net loss of $3,239,491, 
which was satisfied without discount 
and substantially paid by drafts on its 
home office in England, its United 
States surplus being at tne same time 
increased. 

Fate was to furnish another, and, in 
one sense, a greater ordeal for the com- 
pany in its then situation; for, on No- 
vember 9, in the following year, by the 
Boston conflagration, the company was 
called upon to pay $1,427,290. This, too, 
was largely furnished by the home of- 
fice, which cabled promptly the words— 
“Draw for loss at Boston as required.” 

At the end of fifty years of work in 
the Urited States (1898), the premium 
income of the company had increased to 
$5,194,546. The assets of the United 
States branch reached the sum of $9,- 
681,864, and the surplus of such branch 
had become $4,486,097. 

In 1904 came the wholly unexpected 
catastrophe at Baltimore, as a result of 
which the “L. & L. & G.”’ paid $1,051,543. 
The object lesson to the companies was 
perhaps greater than on any previous 
occasion as to the possibilities of fire 
extension in generally non-hazardous 
territory. 

The San Francisco conflagration of 
1906 afflicted the fire insurance com- 
panies in a degree much beyond any- 
thing of the kind previously experienced, 
and the “L. & L. & G.” disbursed to 
policyholders a sum not less than $4,- 
Claims were again paid with- 
out discount, and the needful sums were 
largely furnished by drafts on England. 
At the close of the year the premium 
income of the company had grown to 
$7,735,854. The statement of the United 
States branch was as follows: 

Assets .-.+ $12,335,961 
ee a ee 7,712,310 

ETE Le rs $4,623,651 

The 60th annual statement of the 
United States branch December 31, 
1907, is as follows: 
PEE oi brwidn dé ee access 
Liabilities 


$12,560,211.94 
nice Woiahecdmee 8,138,396.47 
eee ere $4,421,815.47 
At the close of 1907 the premium in- 
come of the company had grown to $8,- 
021,447.—Insurance World. ” 


Outbreak at Greenville, Pa., Again. 





Chairman Tobin of the Mercer Coun- 


ty, Pa. district committee of the Under 
writer’s Association of the Middle De- 
partment, has called a meeting at 


Greenville on the 25th inst. Secretary 
E. B. Creighton of the association, will 
attend and an effort made to put the 
business of the city upon a better basis. 





Established 1536, 


Richmond Ins. Co. of New York 


PE tc || (kee $285,228.70 


Surplus to Policyholders.. ....$246,042.94 


JOXHN E. KING, GENERAL AGENT, 


84 WILLIAM STREET, 


NEW YORK. 





WOOD BROTHERS & COMSTOCK, 


GENERAL AGENTS. 





REPRESENTING 


CAMDEN FIRE INSURANCE ASS'N, OF N. J- 
HUMBOLDT FIRE INSURANCE CO., of Penna. 
NORTHERN INSURANCE CO., of N. Y. 
PITTSBURG UNDERWRITERS, of Penna. 





100 William Street, 


New York 


March 19, 1908. 


Every endeavor of our office has 
been bent toward the lifting of in- 
— to a higher level; to create 
| a deeper appreciation of its function. 
' To this end we engage none but the 
better class of assistants with the 
result that the BEST CARE AND AT- 
TENTION IS GIVEN TO BROKERS’ 
REQUIREMENTS. Place your 
business with our Agency offices. 

FRED S. JAMES & CO., Agents 


171 La Salle St., 84 William St., 
Chicago, IIl. New York 





.. 9VEA... 


| Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


_— 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr. 





BRITISH AMERICA 
ASSURANCE CO. 


| FIRE AND MARINE 


| Toronto, Canada 
| UNITED STATES BRANCH 





January 1, 1908. 
$1,545,433 
$481,771 


| Assets 


HON. GEV, A, COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Mgr. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 





| 
| 0090 . 

Surplus Line 
INSURANCE 
Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 
Ark. 


Federal Llyods, of Chicage, Hh 
jee Reports of These Companies, 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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DISAPPEARS IN NATIONAL. 





lowa Home Reinsures in the Hartford 
Company—Expense of Operating 
too Heavy for it. 





Unable to stand the expense incident 
to its operations, the Iowa Home of 
Dubuque, last week reinsured its entire 
business in the progressive National 
Fire of Hartford. 

Formed in 1899 the Iowa company had 
a cash capital of $100,000. At the close 
of last year its assets aggregated, $176,- 
497, while its net surplus amounted to, 
$27,441. It wrote net premiums of $42,- 
878 and paid $19,132 for losses. The 1907 
loss ratio was 46.8 per cent., and the 
expense ratio 61.5 per cent. Its opera- 
tions were restricted to its home state. 





PREVENTATIVE DEVICES. 


With Care Their Usefulness Could be 
Increased an Hundred Fold 
Experts Advise. 





The folly of installing expensive fire 
preventative devices in a plant and 
then ignoring them utterly, expecting 
that in an emergency they will perform 
their maximum service, is set forth in 
a bulletin lately issued bly the Texas 
Fire Prevention Association, from which 
we quote: 

Fire doors, automatic sprinklers, in- 
side standpipes and hose, casks and 
pails, outside standpipes and hose and 
all other devices which tend to confine 
a fire to the place of its origin, or aid in 
the extinguishing of fire are to-day well 
known and understood. It is, however, 
doubtful, if any of those who have had 
any such device installed in their prop- 
erties realize to any extent the remark- 
able record that has been made by these 
features in the control and extinguish- 
ment of fires, for otherwise more atten- 
tion would be paid to the care and main- 
tenance of such devices by the property 
owner. 

Fires Are Genera!ly Disasters. 

Outside of the question of any money 
indemnity which may be paid by the in- 
surance companies, a fire is generally 
in the nature of a disaster to the busi- 
ness man, be he manufacturer or mer- 
chant, and in most cases, even if he car- 
ries full insurance, his loss of profits or 
interference to his business means a 
heavy drain financially, and it is, there- 
fore, greatly to his interest not to have 
a fire. If he felt that by using a little 
extra care he could practically, if not 
entirely, eliminate the chance of a 
serious fire, would he not at once adopt 
such precaution, and is it not, therefore, 
clear that the reason he is unwilling to 
go to this extra trouble is because he 
does not fully appreciate the value of 
these devices? 

Most property owners who install pro- 
tective devices do not fully realize the 
scope of the protection and the security 
given their business interests. Install 
these devices in the ordinary mercantile 
or manufacturing risk, and the danger 
of serious internal fires becomes greatly 
eliminated, provided the devices are 
properly cared for and maintained. This 
important statement has been proven by 
actual experience, and in order to obtain 
full efficiency from all fire protective de- 
vices, subsequently protecting your own 
business interests and removing a false 
impression of security, it is strongly 
recommended that all such devices be 
put in pertect working order and so 
maintained. As a suggestion, it might 
be well to entrust this work to the reg- 
ular watchman. His duties are based 
upon the protection of your business 
from fire and theft, and his presence is 
required in all parts of your plant at 
different times, therefore, his position 
permits his coming in contact with all 
defects which present lack of proper 
maintenance. These defects, such as 
closed sprinkler valves, hose not attach- 
ed and ready for instant use, no water 
in casks, untidy condition and accumula- 
tion of rubbish, etc., could be met with 
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immediate correction without necessi- 
tating the watchman being late in 
punching clock. Defects requiring con- 
siderable time to correct should be re- 
ported to the management and correc- 
tion made as early as possible. 





MAKES ANOTHER CHANGE. 





Prussian National Now in the Metropol- 
itan Agency of J. G. Hilliard. 





If the Prussian National Insurance 
Company of Stettin, Germany, continues 
to change its Metropolitan District 
agency, it will earn the title of the 
“Wandering Jew.” After a long stay in 
the office of John M. Whiton & Com- 
pany, Manager Letton suddenly con- 
cluded that F. H. Ross and Son could 
do better for the institution in this 
neck of the woods, and the agency was 
placed in their hands several months 
ago. Evidently the “great expectations” 
failed to materialize, for announcement 
is now made of the appointment of J. G. 
Hilliard as the company’s metropolitan 
representative. If there is a man in 
town who can supply the critical Mr. 
Letton with choice business it’s “Jerry” 
Hilliard. He knows New York City risks 
like a book, and has a following among 
brokers that compels success. 





BLUE GOOSE IN NEW JERSEY. 





Pond of the Famous Order Formed by 
the Special Agents—G. A. Clark, 
President. 





The special agents traveling in New 
Jersey met at Philadelphia on Monday 
night and organized a pond of the An- 
cient and Honorable Order of the Blue 
Goose. These officers were chosen: 
George A. Clark, Most Loyal Gander; 
W. F. Ingraham, Supervisor of the 
Flock; James M. Hodges, Wielder of 
the Goose Quill; James Westervelt, 
Keeper of the Golden Goose Egg; Rus- 
sell M. Young, Custodian of the Gos- 
lings; W. E. Brewster, Guardian of the 
Nest. 





Hugh Bonner’s Death. 





A tinge of regret was felt over the 
sudden death of Hugh Bonner, Fire 
Commissioner for this city. Mr. Bon- 
ner, following a long period of faithful 
service in the Fire Department, was 
only recently appointed as its head, suc- 
ceeding Commissioner Lantry. He was 
highly esteemed for his great ability 
and consideration for those under him. 
He was buried in Calvary Cemetery on 
Tuesday of this week. 





That the late Andrew Hamilton was a 
believer in life insurance is evidenced 
by the payment of $105,000 paid to his 
beneficiaries by the Equitable Life, 
under policies carried in the society. 
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REDUCED ONE-THIRD. 


The Leading Fire Insurance Company 
of America. 


Ability of Kentucky Tobacco Growers | 
to Procure Insurance Seriously 
Curtailed. 





Continued outrages on the part of the 
Society of Equity has forced fully two-| ; 
thirds of the fire insurance companies : 
to cease writing tobacco risks in Cen- 
tral and Western Kentucky, reducing 
the available protection about a third, | 
many of the companies no longer tak-' 
ing the business being small instiiu- 
tions. Unless the authorities are more 
successful in dealing with the lawless 
riders than they have been thus far, it | 
would be in order for all the insurance 
companies to taboo tobacco risks, which 
at best have never yielded much profit. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 

| Assistant Secretaries, 

| A. N. Williams, E. J. Sloan, 

| E. 8. Allen, 

New Insurance Firm Organized—To W. F. Whittelsey, Jr., 
Have Offices at Bayonne and 

Jersey City. 





AGENTS AND BROKERS. 





** Marine” 











A new insurance agency and broker 
age firm is that of Ransom & Metz 
whose offices will be at Jersey City and 
Bayonne, N. J. Both gentlemen are of 
ripe underwriting experience and ag 
gressive business seekers. They have 
the representation of a number of good 
fire and casualty companies, and ars 
otherwise equipped to serve presen: 
and prospective clients. 


® 


“THE COMPANY WITH THE PYRAMID" 


Trying to Get Together. 





Managers of companies writing auto- 
mobile insurance in the West are trying 
to get together in an effort to improve 
the conditions surrounding the business 
Increased rates and lower commissions 
are to be striven for. 

















levieewena 
Fssir sieve} pene —1 
FIRE INSURANCE Co. 


United States Fire of Nashville. 








A new aspirant for honors in the fire 
insurance arena is the United States 
Fire of Nashville. 











Girard on the Coast. 








L199.685.49 
1.252, 267.06 









E. E. Potter has been appointed gen 
eral agent of the Girard F. & M. for 
the Pacific Coast. 





[| 4,500.404.12 1.322,978.14  \ 


TOTAL LIABILITIES $2.077,425.987 
POLICYHOLDERS SURPLUS $2,422,978.14 4 





Of particular interest at this time i: 
the statement attributed to Walter C 
Allen, electrical engineer of the District 
of Columbia, that the National Auto 
matic Fire Alarm Company is furnis! 
ing locally a most unreliable service t 
those business houses, from which 
is obtaining its revenue. 














Cable advices to the “Journal of Com 
merce and Commercial Bulletin” a 
nounce the jntended retirement fro: 
active business, of Joseph Fowler, su; 
erintendent of the foreign fire depart 
ment of the Northern Assurance Com- 
pany of London. 


'PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 





Cugenined 1872. 


GUARDIAN 


Fire Insurance Co. 


Of Pennsylvania. 








I es eeada Paka’ $200,000 
SE se das ate cake 602,901 
Net Surplus iieaewe 31,251) 


Robert Dickson, President. 


Executive Offices: 


84 WILLIAM ST.., 





Organized 1882 No. 68 WILLIAM ST, 


New York. 


Guy E. Beardsley, 





SOUTHERN 


Insurance Co. 
New Orleans, La. 


Northern Assurance Go. 


OF LONDON, ENG. 





ed U. S. Statement as of Jan. 1, 1908 
x . | Admitted Cash Assets..... $4,592,630 
Capital............$200,0C0 | All Liabilities, incl. Res’rves 3,257,435 
; 8 12 | SRE 
Assets.......+++++- 9353 } Net Surplus in U. S...... $1,335,195 
Net Surplus....... 90,823 | 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager, 


R. D. Tweeddale, Ass’t Sec. 
NEW YORK 


, 
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DIRECT FROM THE HUB 


DISCUSSED BY BOSTONIANS. 





Maine Losses Heavy—New England Ex- 
change to Enforce Reduced Rate 
Clause—Other Items. 


3oston, Mass., March 18.—Special 
Correspondence. At last the New Eng- 
land Insurance Exchange has taken the 
bull by the horns and decided upon a 
definite policy to improve conditions in 


the State of Maine. For years it has 
been the sore spot in the New England 
states from an underwriting standpoint, 
the loss ratio for the ten years from 
1897 to 1907, being 59.2 per cent., as 
against 43.5 in Connecticut. ‘The recent 
heavy losses in Portland have em- 


phasized the necessity for doing some- 
thing to relieve the situation -and at its 
meeting on Saturday last, the Exchange 
adopted the recommendation of its exe- 
cutive i make a more gen- 


committee 
eral application of the reduced clause 


to 





it applies elsewhere throughout Ex 
change territory. The reduced rat 
clause in Maine in use at the present 
time is under 15 per cent. The executive 
committee recommends that the Ex- 


change requests chairmen of local com- 
mittees in the State of Maine, having 
charge of districts which have been un 
profitable, to immediately rerate such 
districts with a view to increased in- 
and the introduction of usual 
reduced rate clause rules of the Ex 
change. It also recommends that the 
Exchange request all other chairmen ot 
local committees in the State of Main 

to so rearrange rates in their respectiv 

districts as to eventually bring 
the same result to reduced 
clause rules. 


come the 


abou 
as ral 


* a * * 


The untimely death of John L. Liecty, 
special agent of the Norwich Union, was 


the subject of general comment last 

week at the Exchange His health had 

rapidly failed and the trip he took to 

Florida had little beneficial effect, for i 

was on his way home that he died. 
se 2 @ 

William Harman Brown, Jr., one of 
the intimates of the late William Butler 
Woodbridge, and one of his most trusted 
lieutenants in the formation of the Co- 
lumbian National, has resigned his posi 


tion with that company toe accept a re 

sponsible position with the Manhattan, 

doing a special and confidential work 
* * * 

grace of good St. Louis money 

& M. was permitted 


By the 


the Mercantile F. 


to hold its 85th annual meeting last 
week, for had it not been for the Amer- 
ican-Central the old company would 


have assuredly been swamped. It there 


fore came up smiling with a prosper 
ous year’s trading to report, so that 
James Simpson has lost the worried 
look he once wore and President E. T 


Campbell of the American-Central tried 
not to look like a president-elect. 





D. N. Handy, who was prior to 1904 
librarian of the Insurance Library Asso 
ciation, is back at his old post, Seth E 
Pope } i esigned to take up a mer- 
cantile position. 


DANGER EXAGGERATED. 





Scranton Official Says City’s Surface is 
Weil Supported—Four Independent 
Water Mains. 





The set rest the stories afloat re- 
garding the danger threatening the city 
of Scranton, Pa., by the coal mining 
operations carried on beneath it, Direc 
tory of Public Safety, F. L. Wormser, 
made this statement: 

“In order to allay any misapprehen- 
sions as to the real conditions in the 
city of Seranton I desire to make the 
following statement: Since and pre- 
vious to he incorporation of this city 
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in the year 1866 mining has been Ccar- 
ried on in accordance with the general 
mining laws of the State of Pennsyl- 
vania. In isolated cases, particularly 
those places where the surface improve- 
ments are of small value, or where no 
improvements exist, the mining com- 
panies have followed the outcrop of the 
coal measures nearer to the surface 
than is wont, and the result has been 
that in such instances a comparatively 
small amount of surface damage has re- 
sulted. In the more settled sections of 
the city, particularly in our main busi- 
ness and residential centers, the mining 
companies have always protected the 
surface by a sufficient amount of coal 
to properly support it. Beneath the 
territory extending from Jefferson ave- 
nue on the north to the southbound 
track of the D., L. & W. Railroad no 
coal whatever has been removed, and 
| understand from the old deeds given 
to the original purchasers that only 
such an amount of coal may be remov- 
ed as will admit of a passageway 
through this coal into the surrounding 
deposits. 

“As to the damage done to buildings 
in the city, I can emphatically state 
that with the exception of the Railway 
Steel Spring Company, whose property 
adjoins a mining operation which has 
practically exhausted its field, and 
where a year ago this summer there 
was a slight disturbance which affect- 
ed the boiler house, nothing of material 
moment has occurred in any section of 
the city which would warrant the cre- 
ation of a scare or anxiety for the safety 
of the city or the buildings therein 
The water supply of the city is brought 
in in four different directions, all 
through independent mains, so that, 
in the event of any one of these 
being broken in any way, either by 
blasting operations of contractors or 
otherwise, the city would still receive 
an ample supply of water to meet any 
emergency. 

“The Mayor of Scranton, appreciating 
that the city should have some super- 
vision over the mining of coal within 
its limits, in conjunction with that now 
enjoyed by the state, referred to the 
matter in his annual message to the 
councils, in which he recommended that 
all of the municipalities throughout the 
anthracite region should interest them 
selves in the securing of legislation em 
powering them to supervise mining 
within their municipalities in the same 
manner and form as is delegated to the 
other functions of municipal govern- 
ment, the purpose of this being that 
the city might at all times be as well 
informed upon what is going on beneath 
the surface as what is going on above. 
I wish to state, however, that the min- 
ing companies are required by law to 
constantly keep an exact map of their 
entire operations, so that it is even now 
possible to secure exact and reliable in- 
formation as to the condition of the 
supports, the amount of niined coal, and 
so forth. 

“The present administration is not 
only solicitous about what is going on 
beneath the surface, but it is also mak- 
ing every endeavor to make for the im- 
provement of the general conditions, 
and along the lines in which you gentle- 
men are interested I would refer to the 
betterments in the Bureau of Fire con- 
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templated for the ensuing fiscal year 
We have added ten permanent men to 
our fire force, materially increased the 
number of fire alarm boxes, have an 
appropriation for 4,000 feet of new hose 
and for the rebuilding of a fire engine 
We have purchased sites and are now 
making arrangements for the erection 
of suitable buildings thereon for hous 
ing our fire apparatus in buildings own 
ed by the city, which had heretofor« 
been rented. These buildings will hav« 
every modern appliance for the takin< 
care of hose and equipment and will 
represent a large expenditure of money 
on the part of this city.” 





Fort Pitt Underwriters. 


The Monongahela and Allegheny Fire 
insurance companies of Pittsburg, both 
of which companies are headed by Dr. 
R. H. Gilliford as president, have form 
ed an underwriters combination en 
titled Fort Pitt Underwriters. Accord 
ing to statements filed January list th« 
combined resources of the companies 
are as_ follows: Capital, $375,000; 
assets, $674,248; net surplus, $103,200. 


Has Supervision Over Penna. 








J. H. Bonney, special agent of the 
Citizens Fire, of Charlestown, W. Va., 
operating from the home office has su- 
pervision over Pennsylvania, which 
state the company has newly entered. 





Will Break Record. 


According to press advices Pennsyl 
vania will receive during the year end 
ing April 1 a larger income from taxes 
paid by insurance companies than ever 
before in a single year. 


Should End Work of “Night-Riders.” 


It is reported and generally believed 
that an agreement has been reached be- 
tween the tobacco planters of western 
Kentucky and representatives of th 
American Tobacco Company, wherebs 
the latter corporation is to buy the 1906 
and 1907 crops of Burley tobacco. If 
the story be true it should end the work 
of the “‘night-riders.” 

E. T. Campbell who succeeded the late 
George T. Cram, as president of the 
American Central Fire Insurance Com- 
pany of St. Louis, has been elected a 
member of the Western Union. 





W. A. Hand, who resigned in January 
as Iowa special agent for the Aetna to 
go into the general agency business at 
Dallas, Texas, with Mr. Miller under the 
firm name of Miller & Hand, has retired 
from that connection and has resumed 
his former position with the Aetna. 


I consider The Eastern Underwriter 


one of the leading insurance journals 
and herewith enclose my subscription.- 
D. L. Johnson, District Manager North- 





western Mutual Life Insurance Co., 
Brockton, Mass. 
Caesar Bertheau and Kenneth Wat 


son of San Francisco, general agents of 
the Hanover Fire for California, 
present New York City visitors. 





A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


in the field will be profitable. 
making money. 


One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 


are | 





March 19, 1908. 


Samuel Gans, 
President 


Samuel Gans Co. 
143-147 Franklin St., N.Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND : 
MARINE SALVAGES ‘ 


Telephone 4835 Franklin 

Stecks handled at lowest perc: ntage con 
sistent with proper results, accompanied 
always with C»sh Guarantee. Our 
methods fortify adjusters in advance of cles- 
ing loss. 

Always telegraph or telepho e at our 

expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison Si 


Leopold Gans 


Vice Pres. & Gen’! Mgr. 





A 





QUEEN | 


Ins. Co. of America 
YEW Yap. 





New York Toronto 


London Chicago 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 
New York. 


Telephone 264 John 
Direct Consection at London Lloyds 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 














JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS. 

















SUN 


INSURANCE OFFICE 
OF LONDON. 





FOUNDED 1710 





United States Branch: 


54 Pine St.. New 


Western Department: 


York. 


171 La Salle St., Chicago 


Pacific Department: 


{ 215 Sansome St., San Francisco 
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SURETY HAPPENINGS 





FIDELITY AND DEPOSIT CO. 


IN STRONG FINANCIAL SHAPE. 


Result of an Examination Conducted by 
Actuary Wolfe for Three Insurance 
Departments. 


Following a critical examination of 
the Fidelity and Deposit Company of 
Baltimore, by Actuary S. H. Wolfe, of 
New York, on behalf of the Insurance 
Departments of Maryland, Minnesota 
and Virginia, the following report was 
issued. The Fidelity & Deposit Company 
was incorporated under the provisions 
of Article 23 of the Code of Public Gen- 
eral Laws of Maryland by a certificate 
signed February 15th, 1890, by the Chief 
Justice of the Supreme Bench of Balti- 
more City. The name under which it 
was incorporated was The Fidelity Loan 
and Trust Company of Baltimore City, 
and it was changed to its present form, 
The Fidelity and Deposit Company of 
Maryland, by an act of the legislature, 
approved April 3rd, 1890. At the same 
time its charter was made perpetual and 
amendments approved which permitted 
company to transact fidelity and 
surety business. 

The original capital stock of the com- 
pany consisted of ten thousand shares 
of the par value of $50 each, and was 
sold to the stockholders at par. Ata 
special meeting held March 12th, 1895, 
the capital was increased to $1,000,000, 
one-half of the increase being sold to 
the stockholders at $80 per share. The 
balance of this increase was held in the 
treasury of the company until March, 
1897, when it was sold at $100 per 
share. At a meeting of the stockholders 
February 9th, 1899, an additional 10,000 
shares were issued and sold to the 
stockholders at 135. At a stockholders’ 
meeting May 16th, 1901, 10,000 more 
shares were issued and sold at 120. The 
present outstanding capital stock, there- 
fore, is $2,900,000, and $1,950,000 has 
been contributed to the surplus by the 
stockholders in consequence of the sales 
mentioned above. 

Annual Statement December 31st, 1907. 

As indicated in the letter of transmis- 
sion, the annual statement as of De- 
cember 31st, 1907, was verified at the 
request of the officers. The following 
is a statement of the assets and liabil- 
ities as prepared by your examiners, 
and by comparison with the published 
reports of the company it will be seen 


the 





that there is but little difference be- 
tween the two: 
LEDGER ASSETS. 
Book value of real estate, 
unincumbered ......... $ 757,000.00 
Loans secured by pledge of 
bonds, or other col- 
SE: iearwcawwerncet 197,750.00 
Book value of bonds and 
SI cuisidnne wiew eee ka 4,405,890.00 
Deposited in trust compa- 
nies and banks ........ 284,152.50 
$5,644,792.50 


NON-LEDGER ASSETS. 

Rents accrued on com- 

pany’s property or lease $ 
Market value of real estate 

over book value 
Uncollected premiums on 

policies issued subse- 

quent to October 1, 1907 127,950.86 
Uncollected premiums on 


3,283.59 


17,522.10 





policies issued prior to 
Octeper 1, 1907 2.6008 34,536.15 
Gross Assets ........ $5,828,085.20 


ASSETS NOT ADMITTED. 
Gross premiums jin course 
of collection written 

prior to October 1, 1907. $ 34,536.15 


Admitted assets ..... $5,793,549.05 


LIABILITIES. 
Reserve for losses and ex- 


penses of settlement $ 619,536.42 


Unearned premiums ..... 803,868.37 
Commissions on policies is- 
sued subsequent to Octo- 
Fs ae 31,987.70 
State, county and munici- 
pal taxes due or accrued, 
(estimated) .......... 35,000.00 
Advance premiums (100 
ee GU Aveeséacwscan 830.65 
Total amount of all 
liabilities, except 
Eis 58 ded tas $1,491,223.14 
Capital actually paid up in 
MUD: cha wide hack Matern waiale 0 $2,000,000.00 


Surplus over all liabilities 2,302,325.91 








Surplus as regards policy- 

holders 4,302,325.91 

Total liabilities ..... . $5,793,549.05 
ANALYSIS. 

The real estate owned by the com- 
pany consists of its home office build- 
ing, and the appraiser selected by the 
Maryland Insurance Department has 
placed a value upon it which is $17,- 
522.10 in excess of the figure at which 
the company is carrying the property 
on its books. The company has been 
given the benefit of this appraisal in 
the foregoing statement. 

Collateral Loans. 

These loans represent the bonds 
which have been temporarily loaned to 
banks for the purpose of permitting 
them to make the necessary deposits 
for securing additional circulation or 
special government deposits. It was 
deemed advisable to treat this item 
in this manner. 

Bonds and Stocks. 

The presence of the bonds and stocks 
claimed by the company was ascer- 
tained, or proper explanation for their 
absence was made. These securities are 
an excellent asset, and the valuation 





UNDERWRITER. 


placed upon them is of market value as 
of December 31st, 1907. While your ex- 
aminers have felt that this worked an 
injustice to the company, owing to the 
depreciation in market values, this 
course was taken at the request of the 
officers of the company, who expressed 
a desire to have the statement show 
the absolute valuation of the securities 
with no allowance for temporary depre- 
ciation, 
Reserve for Losses. 

The liability which has been charged 
against each loss has been exhibited to 
the officers of the company, and the rea 
son for such action upon the part of the 
examiners explained and reviewed. In 
consequence, it is believed that the pres- 
ent value of these future payments has 
been obtained as accurately as possible 
It has been the practice of the company 
to omit from the claim liability cases in 
which the company received notice of 
loss during the year of the statement, 
but which notice was not sufficiently 
definite to enable the company to make 
a reasonable estimate as to the possible 
loss in the individual cases. It is recom- 
mended that this and other companies 
set aside an arbitrary amount to cover 


such instances. 

It is likewise recommended that this 
and other companies include in the 
proper schedule all suits which have 


been brought against them, whether any 
liability is being carried on their ac- 
count or not. In this way it will be easy 
to determine whether the estimates of 
future liabilities have been properly con 
strued. 

The inspection of the claim papers 
indicated that the company has pur- 
sued a liberal policy in settling with its 
claimants. 

Unearned Premiums. 

This item shows a slight variation 
from the corresponding item in the 
company’s statement. This arises from 
the fact that the company, prior to 1907 
treated its term business as one year 
business. During 1907 the company 
kept its term business separate from 
the other, and has considered as un- 
earned the proper pro rata portion of 
each premium. It was deemed advisa- 
ble for the purpose of this report to con- 





FEDERAL INSURANCE CoO. 


OF NEW JERSEY. 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 
ISSUES THE BEST CONTRACTS COVERINC 


eee 
TOURIST FLOATER.................- 
(Domestic and Foreign)........ 
SALESMEN’S SAMPLES........... 
MERCHANDISE IN TRANSIT.... + 
____ | SERRE Serre ee | 
Mei rcnccidac, bay actecnranccn ates 
MARINE (CARCO)..................... 
(Export and Import).............. 


INSURANCE 


CORRESPONDENCE SOLICITED WITH LOCAL AGENTS AND BROKERS. 





SURPLUS LINES. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDO® 
LLOYDS Underwriters that accept American fire business only through our « 

Immediate binders given; 10 per cent. commission paid. 
formation; also a list of a few represented companies and the amounts 
A warranty will be required in some one of the companies mention 


fice. 


carry. 
below: 


Aetna Insurance Company, Alliance of 


Company, Continental Insurance Company, Firemens Fund Insurance Company, 
German American Insurance Company, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
ance Company, London & Lancashire Insurance Company, National Insurance 
Company, Northern Assurance Company, 
Company, Insurance Company of North America, Phoenix Insurance Company, 
Royal Insurance Company, Springfield F. & M. Insurance Company, Sun Insurance 


Office. 


We invite Your Patronage and Promise Careful Attention to Your Jaterest. 


LONDON LLOYDS. 


Send us full i. 


London, Commercial Union Assurance 


North British & Mercantile Insurance 





MARSH & McLENNAN, | 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William St. 


Chicago Office, 159 La Salle Street 


13 
tinue the former practice of the compa 
ny in order that a more corre averag 
might be obtained. This difference in 
the method of treatment results in an 
inconsiderable differenc: vetween the 
two statements, the principal cause of 
difference being that it has been the 
practice of the company to reduce its 
reserve as the work covered by the con 
tractors’ bonds approached completion 


If the company’s engineer reports tha 


three-quarters of a contract has been 
completed, the comptroller reduces th 
unearned premium account in this ratio 
In addition to this, the difference is duc 
to an arrangement which the company 
has with certain parties in the City of 
Chicago » execute administration 
bonds where the assets consist almost 
entirely of a right of action against 
the city or a street railway company for 
damages. Until quite recently it was 
the practice to execute these bonds 
without reciting any definite premium 
and without requiring the payment of 
any premium at the tim t 

executed, the agreemer! 


per cent. of whatevel! 
recovered should be paid 


company for its bond. Nor 


















fore, Was maintained on thi 
condition which is not cons 
the idea of a liability ir? 
whenever a risk is taker S arrange 
ment has now been modifi 1 nOmina 
fee of $5 upon the execution of the 
ond being required, and one per cent 
of the amount recovered being collected 
when the recovery is made. 
Taxes Due or Accrued. 

This estimate has been derived by as 
ertaining tl lj 1! mé¢ i 
1907 on this account applicable to the 
1906 collection and n ime 
percentage for the 1907 figures 

Policyholders’ Surplus. 

It will be seen from e f 

atem i 1e sum of $4,302 
epres¢ lifferencs n if 
issets of the company and it ibilities 
In other words, this rep ents the mar 
gin of prote on en e compa 
ny’s polic olde mputing it 
assets and its liabilities on the most 


yasis 


Fidelity Trust Company. 





The large percentage of ipita 

ock of the Trust Compa ri ¢ 

1e Fidelity and Depo ( npa ( ¢ 
inafter referred to a e I i 
Company), as well as I ! i 
tions existing betweer them . lire 
this explanatior Prior to 1905 el 
surance Company was permitté it 
charter and did transact business us 
ally transacted by trust mpatr 
addition to its fidelity and sure ul 
ness. It be ge deemed a ible to 
separate these two class ( an 
the Fidelity Trust Compan \ ir 
tered early in 1905 unde Chapte 149 
of the Acts of the General Assen of 
Maryland of ith a capital of $500 
000 and a $250,000 The I 
surance Con iuthor 1 to buy 
the entire ‘ t 150, and i 
was likewise ed yurcha LT 
increase of $5 ip oc} 
of the Trust Company if such increase 
should subsequently be authorized. Tt 
Insurance Company sold its banking 
business and safe deposit departme to 
the Trust Company, although it ré ved 
no money for the sale, the sole consider 
ation being the assumption by ft] Trust 
Company of the liabilities of the Insur 
ance Company. In order to provide for 
these liabilities the Insurance Company 
turned over to the Trust Company suffi 
cient assets to cover the a our of the 
depositors Among the asset turned 
over was a claim against the Maryland 
Trust Company for $45,661.68 It 
mate payment of which wa inte¢ 
by the Insurance Company and in the 


interest wa 


meantime 
Company by the Insurar 


{ per cent. per anr Tr é in va 
other securitie were transferred to t 
Trust company with the guaranty, the 


Insurance Company that it would at anv 
time purchase from the Trust Comnany 
these securities at the price at which 
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they were turned over. I have been in- 
formed that all of these guaranties have 
now been waived, and the only instances 
which have come to my attention of the 
repurchase by the Insurance Company 
of securities transferred are the 250 
shares of the Baltimore Fidelity Ware- 
house Company which were repurchased 
from the Trust Company on May .22nd, 
1906, for $25,000, and immediately sold 
by the Insurance Company for $12,500, 
and the repurchase of 2,000 shares of 
the common stock of the United Rail- 
ways and Electric Company of Balti- 
more. 

These facts have been cited as show- 
ing the intimate relationship existing be- 
tween the two corporations, an intimacy 
which is still being maintained. We 
have been assured that there are out- 
standing at this time no such guaran- 
ties, but the possibility of similar trans- 
actions in the future indicates the ad- 
visibility of completing the separation of 
the two corporations in an actual as well 
as a corporate sense. At present the 
two occupy the same quarters, are of- 
ficered by the same men and Official 
communications to the Insurance Com- 
pany have been answered on the sta- 
tionery of the Trust Company. It is re- 
commended that some method be de- 
vised for the prevention of this condi- 
tion of affairs. 

Underwriting Methods. 

While the underwriting methods in 
general have been such as to merit our 
approval, your attention is directed to a 
condition of affairs which was found in 
this office, and which it seems to us may 
lead to complications in the future. It 
has been the practice of this company in 
a large number of cases to issue bonds 
for a nominal premium (in many about 
one-quarter of the usual rate) to accom- 
modate another company, in considera- 
tion of receiving a waiver from that com- 
pany for future claims. In other words, a 
competitor for some reason or other be- 
ing unable to issue a fidelity bond, ap- 
plies to the Fidelity and Deposit Com- 
pany for its bond, which is issued at 
one-quarter of the usual rate, and the 
competing company, in addition to pay- 
ing the Fidelity and Deposit Company 
this low premium, also gives it an agree- 
ment whereby it binds itself to hold the 
Fidelity and Deposit Company harmless 
in the event of the loss. The practical 
result of this arrangement is that the 
Fidelity and Deposit Company is depend- 
ent for its security upon the solvency 
and integrity of the other corporation, 
for in the event of any disaster happen- 
ing to this other corporation, it would 





be apparent that the Fidelity and De- 
posit Company will have no means of 
enforcing repayment of its losses, Upon 


calling the attention of the officers to 
this condition of affairs it was promised 


that the issuance of these contracts 
would cease and no similar plan be al- 
lowed. 


Depository Bonds. 
In view of the financial situation, the 
question of the depository bonds issued 
by the company became a live and burn- 





ing one The losses sustained have 
been few, but the officers have volun- 
tarily announced that more stringent 
underwriting methods will be enforced 
in the future. An inspection of this 
department indicates that good judg- 
ment has been exercised in the refusal 
of the company to issue bonds on cer- 
tain institutions wh have been af- 
fected by the recent situation. 
Limitation of Risk. 
The ten per cent. limitation has been 


exceeded in some cases, but it is the ex- 
pressed intention of the officers to pre- 





vent a recurrence of this condition in 
the future 
General Conditions. 

This is a strong institution with a 
sufficiently large capital stock and sur- 
plus to justify the belief that its policy- 
holders will not suffer in the event of 
unusual and extraordinary strains being 
made upon esoure Its treatment 
ef its policyholders has been liberal and 
has indicated that Neers app iate 


the importance of this very valuable as- 
set. The recommendations made to the 
officers verbally in reference to the im- 
provements necessary in the accounting 
methods have been accepted and as- 
surance given to you that the improve- 
ments would be made at an early date. 

This company has a large amount of 
salvage on hand for which no credit has 
been asked or given. The officers state 
that the sound value is $150,000. We 
again call your attention to the injustice 
which is being done this and all other 
companies in the failure to recognize the 
soundness of this asset, and respectfully 
suggest that some way be devised for 
the admission of this asset under proper 
safeguards. 

Every facility for making a thorough 
examination was extended by the offi- 
cers and employes, and our thanks are 
due them. : 

While all the members of the examin- 
ing force rendered sufficient aid, it is 
but proper to record that during the 
enforced absence of the examiner in 
charge, Mr. Taylor assumed charge of 
the investigation of matters pertaining 
to the losses, and Mr. Lee J. Wolfe as- 
sumed charge of the general examining 
work. 
EXCEPTIONS TO THE RULE. 





Insurance Commissioner Hartigan of 
Minnesota, Elucidates His Remarks 
Concerning Accident Policies. 


In response to an inquiry from the 
Eastern Underwriter, as to whether he 
had been correctly quoted by the daily 
press in saying that “fully eighty-five 
per cent. of all complaints received by 
the State Insurance Department relate 
to health and accident policies, the 
trouble being that these contracts con- 
tain such a multitude of clauses and 
conditions that it is difficult even for an 
experienced insurance man to find out 
just what the contract indemnifies 
against,’ Insurance Commissioner John 
A. Hartigan, of Minnesota, said that the 


words were his. Continuing he re- 
marked: 
“In making this statement I had in 


mind a number of companies, not all be- 
longing to any one class, either assess- 
ment or stock. Many assessment com- 
panies doing business in this State con- 
duct their business honestly and treat 
their policyholders fairly. This is also 
true of by far the larger number of 
stock companies. There are in both 
classes, however, notable exceptions. 
The complaints are usually based on 
the cheaper contracts—those sold for 
$1 a month or a smaller amount. The 
policies are sold on misrepresentation 
and generally to a class of people who 
are unable to understand the terms of 
the contract. 

“As you are aware, the records of the 
standard companies, on health and ac- 
cident policies, show that they paid be- 
tween forty and fifty per cent. of their 
premium receipts in benefits to their 
policyholders. A certain company doing 
business in this State has for several 
years averaged less than 10 per cent. 
of premium receipts returned to policy- 
holders. Certain others have paid only 
a slightly larger percentage. This, of 
course, in itself would prove nothing, 
but coupled with the complaints we 
have in regard to the settlements at- 
tempted and often effected by these 
companies, the explanation is apparent. 
No company conducting an honest busi- 
ness will object to a form of policy that 
contains definite statements, couched 
in terms that may be understood by the 
average man, and I am firmly of the 
belief that all companies should be 
obliged to issue policies of the above 
described character.” 


A Florida license has been issued to 
the Southern Life & Accident Company 
of Marianna which has been organized 
under the laws of Florida with an au- 
thorized capital stock of $50,000 and a 
paid in capital of $32,000. W. H. Milton 
is pres'dent and John Milton 3rd is see- 


retary 
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CRUDE. 


UNDERWRITER. 
a SAYS SYSTEM IS 


Room for Vast Improvement in Methods 
“Employed in Keeping Track of 
Ohio’s Cash. 


Writing to his paper at Cleveland, a 
staff correspondent has this to say re- 
garding the methods employed in keep- 
ing track of Ohio’s finances: 

“The system of keeping accounts was 
so utterly crude and deficient that we 
have been unable to determine anything 
definite in regard to the deposits,” said 


Expert Examiner Lothman to the State | 


Treasury Investigating Committee, Wed- 
nesday morning. He said a comparison 
of the statements made by the banks 
and the correspondence with the pay-in 
warrants did not agree as to the amount 
of interest in any single quarter. He 
also said that the records of the office 
indicated that money had been placed in 
banks trom one to two years before any 
security was filed. He did not assert 
that there was no security, but that the 
records were deficient. Treasurer Mc- 
Kinnon said no money was deposited at 
any time until security had been filed. 

The McKinnon investigation figured 
before the Finance Committee in the 
House. Representative Stockwell urged 
that his motion that the special com- 
mittee on the state treasurer be in- 
structed to obtain information as to 
stock owned by McKinnon and Green in 
public depositories, be reported out. 
The committee said he was going about 
it the wrong way. Stockwell said the 
records showed that McKinnon’s family 
and Green owned a majority of stock in 
the Ashtabula bank which held the state 


funds. 

The investigation in the treasurer’s 
office Wednesday developed that the 
treasurer’s books show that $40,000 


more was paid in interest than the bank 
statements on file in the treasurer’s 
office show to be due. 

A statement made by the Farmers’ 
National Bank of Ashtabula shows that 
a payment was made to the state of 
$263.89 interest in November, 1904, but 
there is no record of the payment in the 
office. Accountant Lothman thinks this 
due to the defective accounting system. 
Treasurer McKinnon agrees that the 
system should be changed. 

Lothman reported of the $3,848,000 se- 
curities deposited with the treasurer 
$2,000,000 is given by the American 
Surety Company of New York, which is 
capitalized at $2,500,000 and has a sur- 
plus of $2,000,000. He says that, con- 
sidering the securities given by the com- 


pany in other states and for commer- 
cial enterprises, a big panic might 


jeopardize the state funds. 

McKinnon said he did not like surety 
company security, but the law com- 
pelled him to accept it. 

Lotham said he did not question the 
honesty of McKinnon or Green and 
criticized the bookkeeping system only. 

The committee will take up the mat- 
ter further Thursday. 





Regarding Surety Bonds. 


Justice Marean gave out the following 
anuouncement in the special term of the 
supreme court in Brooklyn yesterday: 

“IT won’t take any surety company’s 
bond without justification on oath, on 
the part of some officer of the institu- 
tion, that the condition now is not less 
favorable than it was when the last 
financial statement was filed.” 

Justice Marean said the taking of 
surety companies’ bonds for large 
amounts should be carefully guarded 
against. Where the helpless young or 
insane are concerned no large amounts 
should be confided to the bonds of one 
surety company. When the estate is 
divided up among several companies it 
won't be so disastrous if one should fail. 

Phillip S. Powers. of Richmond, gen- 
eral agent of the Ocean Accident for 
Virginia and North Carolina was a visi- 
tor at the home office of the corporation 
this week. 





March 19, 1908. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 


Andrew T. Sullivan, First Vice-Presi. 
dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 





Sous 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden: 
290-292 Broadway, New York.‘ 





The Empire State 
Surety Company 


$500,000.00 
204,602.35 


ne 
PRs coca muenoadumcetee 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICER.-: 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. 8S. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t See’y. 
Warrel S. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


Vice-Presidents, 


New York Office, 34 Pine St. 
Brooklyn Cffice, 192 Montague St. 





Liability 
Boiler 
Plate Glass 
Accident 
Disability 
Fly Wheel 
INSURANCE 


Casualty Company 
of America 


HOPE OFFICE, NEW YORK 








tcieh came Fee 


March 19, 1908. 


UNION NATIONAL ACCIDENT. 





Stock Placed Direct—Charter Issued 
and it is Expected to Commence 
Business Soon. 





Writing relative to an article in last 
week’s issue of The Eastern Under- 
writer announcing the resignation of 
Sidney M. Moon as vice-president and 
general manager of the Union National 
Accident Company of Philadelphia, W. 
J. Hardy, one of the organizers, says 
that no consideration has been given to 
the placing of the stock with an under- 
writing syndicate. Owing to conditions 
existing in the financial market for the 
past six months, there has been a little 
difficulty in securing the desired capi- 
tal. Direct subscriptions aggregating 
$170,000 have been received and a char- 
ter issued by the State of Pennsylvania. 
The charter calls for a paid in capital 
of $100,000, and Mr. Hardy assures us 
the company will soon be writing poli- 
cies. The Philadelphia Ledger of 
March 138th said regarding the com- 
pany: 

“James A. Flaherty, the president, 
said yesterday that it was the intention 
to increase the capital stock eventually 
to $300,000, so that the company could 
do business in other States as well as 
Pennsylvania. Offices have been taken 
in the Manhattan building, and Lewis 
H. Alexander and William McFail 
placed in management of the business. 

“It is expected that active operations 
will be begun within two weeks. M. J. 
Carrow is secretary and treasurer. The 
directors are: James A. Flaherty, E. P. 
Judge, J. J. Felin, John J. McVey, M. J. 
Healey, J. Nelson Clark, J. Buckley, I. 
W. Stauffer, Henry A. Mitchell, J. E. 
Gibbons and F. T. Maguire.” 





HAD FAVORABLE EXPERIENCE. 





American Bonding Company Well 
Satisfied With its Record at James- 
town Exposition. 





While the majority of burglary insur- 
ance writing companies look askance at 
Exposition business, maintaining that 
the moral hazard is beyond proper com- 
putation, the American Bonding Com- 
pany of Baltimore insists that such 
risks can safely be assumed, and points 
to its experience at Jamestown as 
evidence thereof. 

At the request of the Massachusetts 
authorities the American Bonding issued 
a policy for $50,000 covering upon the 
valuables displayed in the Bay State 
building at the Jamestown Fair. This 
sum was increased from time to time 
as articles of value were added to the 
display. The company required that a 
detailed list of the articles covered be 
made, and a value placed upon each by 
a disinterested expert appraiser. The 
goods insured were placed under lock 
in glass cases, and a watchman was 
constantly on guard. The building was 
closed promptly at five o'clock each 
evening, the watchman carefully lock- 
ing the doors after seeing that all visi- 
tors were out. The precautions taken 
rroved sufficient and the company’s loss 
under its policy was practically nil. 


Pleased the Broker, Too. 





Really, we have to smile. To be hon- 
est, we are all agrin from ear to ear. 
We have drawn forth a letter of praise 
from a broker. We are fond of brokers. 
Aside from this utilitarian value as 
business producers, we like this breed 
of men for themselves. We have often 
sat in an agent's office and enjoyed the 
robust cheerfulness which all brokers 
seem to have. Doubtless their outdoor 
circulating life keeps them from stag- 
nating: and certainly they are much 
alive, full of gibes and japes, and jokes, 
not too ancient—altogether an excellent 
band, until one of their clients has a 
loss. Some day your broker friend 
walks coldly into your office, a meas- 
vred menace in each step, a murderous 
slint in each hard eye. “Paid that 
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Brown loss yet?” he asks, with a| 
strange mixture of disgust and rage in | 
his voice. “Can’t say we have, just | 
heard of it as you spoke,” you answer. | 
“Why, the robbery occurred last night!”’ 
he roars. “Understand, you cannot af-} 
ford to tamper with me. Pay that loss, 
if you are wise,” and, with another | 
scowl, he leaves your office, the person- | 
ification, the incarnation of hate. You | 
pay the loss, and instantly Mr. Hyde 
becomes the cordial Dr. Jekyll, a man 
of mirth and friendliness. We have 
pleased one of these, we say.—Mary- 
land Casualty Company’s Budget.” 





Revise Burglary Policy. 





It is reported that the Employers’ 
Liability Assurance Corporation will 
revise its burglary policy on April Ist 
in conjunction with other companies 
dcing a burglary business. 





New York State Figures of Fidelity and | 
Deposit Company. 





During 1907 the Fidelity and Deposit 
Company of Baltimore, wrote in prem- 
iums in the Empire state, $335,967.20, 
and paid for losses $103,129.64. Of the 
income $251,875.89 was had upon fidelity | 
business and $84,091.33 from surety 
risks. Of the loss payments $89,823.27 
went for fidelity claims and $13,306.37 | 
for surety settlements. 





Fills Assistant Secretaryship. 








The executive committee of the 
United States Casualty Company, on 
Thursday last elected James J. Meador, 
Jr., assistant secretary of the corpora- 
tion. 





Get California General Agency. 

In succession to the Stovel Agency 
Company, the United States Casualty 
Company of New York, has appointed 
Billington, Hutchinson & Company of 
San Francisco, its general agents for 
California. 





Hold Up at Tyro, Kans. 

Masked highwaymen held up the offi 
cers of the local bank at Tyro, Kans 
some days ago, and managed to get 
away with $2,500 cash. A posse of cit- 
izens was at once formed and gave 
prompt pursuit. At last accounts they 
had the robbers at bay near the Okla- 
homa line. 





Get Agency for Burglary Branch. 





The National Surety Company has ap- 
pointed as Philadelphia agents for its 
burglary branch, Megary & Mellor. 





Charles D. Taylor of East Orange, N. 
J., was Friday last arraigned in court 
charged with embezzling $2,000 from the 
Public Service Corporation, by which 
he was employed as head bookkeeper 
at the Montclair office. 





Pennsylvania Mutual Case Postponed. 





Under a mutual agreement the cas¢ 
of the Attorney-General of Pennsylvania. 
against the Pennsylvania Mutual Life 
of Philadelphia, seeking to annul the 
company’s charter will be postponed 
pending the trial of the capital graft 
cases. — 





WANTED. 





The Empire State Surety Company of 
New York has some territory in certain 
Western, Central and Eastern States 
and invites correspondence from large 
general insurance agencies or others 
controlling a volume of business, prefer- 
ably those having a well organized field 
force, with a view to taking the general 
agency of the company in its bonding or 
casualty lines, or both. State full par-| 
ticulars and territory that can be suc- 
cessfully handled. It also has openings 
for live hustling local agents of hiah 
standing. Address in confidence Gil-| 
bert Conadon, Assistant Secretary and | 
Agency Superintendent. Royal Insur-! 
ance Building, New York. 
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WA NTED ponents ey oo 
NEW ATTRACTIVE POLICIES 


Address J. H. Dechert, Mgr. Central Pennsylvania 
12 WEIST BLDG., YORK, PENNA. 


WESTERN LIFE INDEMNITY COMPANY 


Masonic Temple, Chicago 
GEO. M. MOULTON, 
W. B. MUSSELMAN, 





PRESIDENT 
SUPERINTENDENT OF AGENCIES 














LONDON GUARANTEE AND ACCIDENT CO., uta. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO Resident Manager 





—— 45-49 Cedar St., 

A. W. MASTERS New York. 
Gen’l Manager Elmer A. Lord & Co, 
Liability, Accident, , a4, 15 Central St., Boston 
Health ard Credit oe 








THE FRANKFORT 


MARINE, ACCIDENT and PLATE GLASS 


INSURANCE CO. 


OF FRANKFORT-ON-THE-MAIN, - - - - 
SESCABLISHED i865. 


jUnited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 
RICHARD DELAFIELD. Pres. of National Park Bank 
ERNST THALMANSN, of Ladenburg, Thalmann & Co. 
STUYVESANT Fish, Director Illinois Centra! Railroad 
Cc. H. FRANKLIN, U.S. Mer. and A torney. JNO. M. SMITH, Sec, U.S. Pra ch 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective, 
Teams, Burglary, Individual Accident and Health, and Industrial Accident 
Deposited with Insurance Departments in the U.S 
— for Protection of Policy holders, ; $600.000.00 


Agents Wanted for Unoccrpied Territory. 


GERMANY. 

















Trae 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE i. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 

















THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


$7,537,429.91 
ASST 2,013,400.24 
Losses paid to January |, 1|908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


..OFFICERS.... 
GEORGE F. SEWARD. President 


ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
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WRITH FOR PARITIICULARS. 


HEARY G. PENNIMAN, President, 


United Surety Bldg. 


United Surety Company 
Fidelity and Surety Bonds 
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NATIONAL LIFE INSURANCE Co. 
MONTPELIER, VERMONT. ccameuaana 


H. M. CUTLER, Treasurer, 
A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 


Farnishes All Classes of 


And Issnes OSMAN D. CLARK, Secretary. F. A. HOWLAND, Counsel. 
| This Company held January 1, 1908 and gained during the past decade: 
Burglary, Personal Accl- I sciecniss daicnocmenncaael $ 40,354,241.29 Gain, 172 per cent. 
dent, Health and Plate oc cw cca wens cteuenn cere raat $ 4,539,688.47 Cain, 149 per cent. 
en renee $153,467,472.00 Cain, 100 per cent. 


Glass Insurance ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE, 


J. F. MAKLEY, General Mgr. M. H. MULLENNEAUX, General Mgr. 
149 Broadway, New York. 119 State St., Albany, N. Y. 
J. V. ALEXANDER, General Mgr. A. H. GSELLER, Mgr. 
1134-26 Granite Bldg.. Rochester, N. Y. 9 Clinton St., Newark, N. J. 


ROBERT A. DOBBIN, Jr., Seeretary, 
Baltimore, Md, 





THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL. 


Life Insurance Go. 
BOSTON, MASS. 








4 
Operates on a full 31-2 per cent. Re- 


serve under Massachusetts Law. 
and offers the very best possible 
security, with a_ safe, 
equitable contract. 





FINANCIAL STATEMENT. 
Assets Jan. 1, 1908...... $44,182,875.18 


RE wcekad. «eee ae $41,159,132.85 
Surplus $ 3,023,742.33 
Benj. F. Stevens, Pres. 


Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y 
Wm. F. Davis, Asst. Sec’y. 





GERMANIA 
FIRE INSURANCE COMPANY, 
NEW YORK. 
ORGANIZED 1859, 


$1,000,000.00 
5.185.649.51 
949 260.90 


Cash Capital 
Assets .... 
Net Surplus 


HEAD OFFICE: 


The attention of Reliable Agents in search of desirable contracts is called to the 


JOHN HANCOCK 


Mutual Life Insurance Company 
OF BOSTON 


S. H. RHODES, President 
ROLAND O. LAMB, Vice-President WALTON L. CROCKER, Secretary 


None but the best forms of Life, Endowment, Term and Instalment Policies issued. See our 
Optional Annuity Policy. Good Agency contracts to the right men. 


FRANCIS MARSH, Manager for Eastern Massachusetts 
John Hancock Bldg., 202 Devonshire Street 


GEORGE H. STIMMEL, General Agent, 220 Broadway, New York 


1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDE. President 
Mas SkshetA ob cow cate $20,004,853.63 
Liabilties (including Divi- 
dend Endowment Fund) . 17,440,398.20 
Dividend Endowment Fund 
(Deferred Dividends)..... 1,795,020.00 
PN oases xtra cows 769,435.43 
Insurance in Force......... 86,193,296.87 





The 48th Annual Report shows a gain 





in the amount of insurance in force; that 

1894——1908 assets were increased nearly $1,000,000, 

H. W. BENNETT, Pres. W. S. WYNN, Vice-Pres. and that over $300,000 was paid to poliey- 
C. F. COFFIN, Agency Mgr. holders in dividends. 





The State Life Insurance Co. 


Indianapolis, Indiana UNEXCELLED IN 


Strong & Progressive * Conservative Favorable Mortality 
S MADE WORLD-RECORD a oh 
ae ee See eens Economy of Management 


Every policy secured by deposit with State. New policies 
for 1908 unsurpassed. Attractive to insured and 
agent. Good territory for good men. 


Address, CHARLES F. COFFIN, Agency Manager, 1231 State Life Bldg. 


THE 
Provident Life 
AND Trust Company 








OF PHILADELPHIA 
Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


J. G. Walker, President. 
T. Wm. Pemberton, lst Vice-Pres. W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Of Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms, 








$1 12,000,000 


Paid in Fire Losses 
in the United States alone during 











ar ? ‘ 1 OT TET PTE POT ELST OVER— $3,500,000 
Cor. William and Cedar Streets. Saimaeetaintnes Sto WARN. cc. cnecs> evcecadccrcracsccrccocecces ec ccnet OVER—$60,000,000 60 YEARS 
Total Payments to Policyholders since Organization NEARLY—$8,000,000 
BY THE 





Twenty-First Annual Statement. 


Security Mutual 


Life Insurance Company, 
BINGHAMTON, N. Y. 


Admitted Assets 
Excess Security (Surplus).. 
Insurance in Force . 


Agents wanted. Address 





Pittsburgh Life & [veRPoot 


Trust Company AND T ONDON 
Pittsburgh, Pa. 
w. ©. Gauietn, Seomsere AND GLOBE 


Issues the best Life—Accident and Health 
Policies on the market | 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say | 
Solicitors of this Company have a broad 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 


..$ 4654,379.6 
$ 4,654,379.69 NET SURPLUS, 


Pre Pee ee ee ee 548,364.60 fleld of action hes é 
Hts Rai Ne _ 48.473,969.00 CONTRACTS MADE DIRECT WITH THE COMPANY $4,421,815. 
ton 4.855,648.62 ENDORSED AT HOME 


C. H. JACHSON, (“SS ETS eter 7000-09 CONFLAGRATION PROOF. 


| New York Office, 45 William Street. 





Agency Sec’y | Pittsburgh Life Building, Pittsburgh, Pa. 











